











: . “a y 


S . 
es s 


THE?E 





[SuccEEDING THE JOURNAL OF INsURANCE Economics, EsTABLISHED IN 1899] 


ASTERN UNDERWRITER 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 














Eighteenth Year; No. 20 


$3.00 a Year; 15c. per Copy 





NEW YORK CITY, FRIDAY, MAY 18, 1917 








ARGUMENT ON FIRE 
INSURANCE END OF TAX 


Richard M. Bissell, President of Na- 
tional Board, Points Out Burden 
of Insurance Taxation 








ARCHIBALD G. THACHER BRIEF 





A Point Made By Mutuals —Excess 
Profits Tax Diagnosed at 
Hearing 


Richard M. Bissell, president of the 
National Board of Fire Underwriters, 
and Archibald G. Thacher, representing 
foreign fire and. marine insurance com- 
panies, appeared before the Finance 
Committee of the Senate and presented 
arguments in relation to various feat- 
ures of the tax. J. H. Doyle, coun- 
sel for the National Board, was also 
present. 

What Mutuals Want 

Messrs. Freeman and Ekern, who 
talked for the mutual companies, de- 
voted their time allotment wholly to 
an effort aimed to secure further ex- 
emption for mutual companies and a 
special provision that the maintenance 
of reserves would not serve to prevent 
their exemption as mutual companies 
conducted solely for the protection of 
their own property and not for profit. 


Richard M. Bissell in his argument 
before the committee said: 


“The reasons which I have to urge 
“hy we should not be singled out for a 
special tax in excess of this levied up- 
on others, are, first, that we are one 
of the most heavily taxed industries in 
the United States to-day. The com- 
pany with which I.am connected, the 
Hartford Fire Insurance Company, paid 
iaxes during the year 1916 of 4.6 per 
cent. of the entire gross income. For 
a five year period, ending December 
31, 1916, for all fire insurance compan- 
ies in the State of New York, as shown 
by the sworn statements on file there, 
the net profit amounted to a net sum 
of $50,200,000. There was also collect- 
ed from them on taxes during tat 
reriod $49,100,000. If you add these 
two together and assume a gross profit 
of $100,000,000, you will see that one- 
half of the gross profit under existing 
statutes, before any of these new items 
which I will mention come into play, 
are already taken in the form of taxa- 
tion. That includes all taxes except 
real estate taxes. Taxes on property 
are not included. 

“The bill as drawn proposes the fol- 
lowing items of additional tax; 50 cents 
per thousand dollars of capital or sur- 
plus over $99,000; net income tax, for- 
merly 2 per cent., now to be raised to 
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“The Largest Fire Insurance Company in America.” 
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Established 1809 


North British 
and Mercantile 
—= " *~=insurance Co. 


1866 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which  - 

are many times larger. 











SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 


| HE SPRINGFIELD for two-thirds of a century has 
} transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided .“ 
sentative of an undivided and independent company. e 














SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 








SPRINGFIELD MASSACHUSETTS 





ON 1916 BASIS 8c. 
TAX WOULD COST 
COMPANIES $3,500,000 


Life Insurance Singled Out to Bear 
Greater Burdens Than 
Other Lines 


LEGAL RESERVE PROTEST BRIEF 


No More Justifiable Than Germany’s 
Indemnity Imposed on Belgium, 
Say Counsel 





The special additional life in- 
surance tax of eight cents a 
+ hundred will cost the companies 
: (on the basis of their 1916 
business) about $3,500,000, the 
total writings of the life com 
panies last year being $4,303, 
502,818. 





Weenassassnensrisass cise 





Among the insurance men who at- 
tended the Senate Finance Committee’s 
hearing on the Revenue Bill last Satur- 
day were Messrs. Robert Lynn Cox and 
Frederick G. Dunham, representing the 


Association of Life Insurance Presi- 
dents; and T,. W. Blackburn, repre- 
senting the American Life Convention. 


A memorandum was filed on behalf 
of legal reserve companies against the 
tax on life insurance imposed by Sec- 


tion 505 A (a special tax of 8 cents per 
#100 laid “upon the amount for which 
any life is insured under any policy of 
insurance.”) ‘This tax is in addition 
to the same taxes on incomes and ex- 
cess profits which are imposed upon 
other corporations. The memorandum 
follows: 

Without yielding the principle for 
which we have heretofore consistently 
contended, that life insurance should, 
vpon grounds of sound public policy, 
be exemp* from all taxation, we are not 
now, in view of the imperative need 
ior revenue which confronts the Gov- 
ernment, naking objection to or asking 
relief from the war taxes on income and 
excess profits. That burden we are 
content to carry, until the emergency 
which requires it shall have passed. We 
do not, :inder existing circumstances, 
usk or expect specially favorable con- 
sideration, but we do submit that the 
institution of life insurance should not 
be singled out for unfavorable treat- 
ment and subjected to greater burdens 
than other lines are called upon to bear, 
through the imposition of a special tax, 
in addition to the general taxes which 
it will pay in common with all busi- 
ness 
The Eight Cent Tax Imposed By Sec- 

tion 505 (a) Violates Sound Prin- 

ciples of Taxation 

This tax violates the fundamental 
principle of taxation, which counsels 
that no tax should be laid without 
regard to the ability of the person 
or thing taxed to pay. The general 
tax imposed by this bill, being a tax 
upon income and profits is wholly in 
consonance with this principle. Specific 
and ad valorem taxes, such as those 
provided for by ‘Title V., involve a 
very different rule. They are unjustifi- 











«some 





_ ina! 


THE EASTERN UNDERWRITER 


May 18, 1917. 








profit and savings. 


(term excluded). 





“PENNSYLVANIA” 


Address 


| desire to correspond with New York City Life Agents, who would prefer a District Managership covering several of the wealthy 
counties in Pennsylvania. Three Millions of old business in force. Company over Sixty Years Old. 
This is an opportunity where an Agent can make money and live on the first year’s business, leaving his renewals for future 


A salary is paid for supervision of old business in addition to the regular New York State Contract with renewals, over-riding 


first year commissions and renewals paid on sub-agents appointed. 
Do not reply to this unless you can stand closest inspection and prove up a Paid Business of $100,000 in the last twelve months 


Care of The Eastern Underwriter, 105 William Street, New York City 


' 








able unless capable of being passed on 
to the ultimate consumer and thus re- 
ceiving the widest possible distribu- 
tion, The eight cent tax on life insur- 
ance is not in accord with this rule, 
because, as we shall show, it cannot 
he passed on or further distributed 
by the companies furnishing life insur- 
ance protcction. 


Life Insurance is a Co-operative Agency 
For Mutual Protection Against 
Economic Loss 

Statistics show thai over 75 per cent. 
of the legal reserve or old line life in 
surance in the United States is carried 
in mutual companies, and that more 
than &7 ner cent. of such insurance is 
written on the mutual or participating 
plan. The severity of competition has, 
moreover, reduced the premiums 
charged ‘or the comparatively small 
iesidue of 13 per cent. of non-par- 
ticipating insurance to a practical 
equivalence with the muiual rate. As 
a result it may be stated wihout reser- 
vation that life insurance is to-day fur- 
nished to policyholders in the United 
States as nearly as practicable at cost. 
The entire busines: being thus con- 
ducted without the desire for or ex- 
pectation of profits, it is essentially a 
co-operative enterprise, and the com- 
panies, whether stock or mutual, and 
whethet transacting business upon the 
participating or non-participating plan, 
are merely the agencies through 
which the funds necessary to the un- 
certakine are collected, accumula‘ed 
and disbursed. A specific tax laid on 
‘ife insurance is therefore incapable of 
further distribution, because the body 


of policyholders is in most’ cases 
vetually and in every instance prac- 
tically identical with the corpora‘tion 


from which the tax will be collected. 
Life Insurance a Quasi-Public Service 


Which Should Be Fostered and 


Encouraged 

Live ineurance is a facility afford- 
ead the living to provide, after their 
decease, for their dependents. It in- 
volves a peeuniary sacrifice by the per- 
son insured which has been aptly de- 
seribed as a self-imposed tax, and in- 
airectly enures to the benefit of the 
State. In innumerable cases, life insur- 
ance is all that stands between the 
beneficiary and absolute destitution. 
Without it the dependents of the aver- 
age man would become, for a time at 
least, either objects of private charity 
or charges upon the public. Where its 
amount is insufficient to provide per- 
manent or entire support for the widow 
o. orphan, it serves at least to tide 
them over until they can adjust them- 
selves to the changes in their situa- 
tions. All told there are upwards of 
forty-six million policies, aggregating 
about twenty-five billions of old line 
‘life insurance in force in the United 
States. The average amount of insur- 
ance under each policy is approximate- 
ivy $530 The aggregate of insurance 
outstanding in France on December 
21, 1912, was $1,214,339,923. The per 
capita. amount of life insurance in 
France at the outbreak of the war, was 
probably not in excess of $40, If the 
average Frenchman had carried ade- 
quate insurance, is it conceivable that 
the fate of the French “war orphans” 
would to-day be dependent upon the 
justice of their government or the 


charity of foreign peoples? 
Notwithstanding the 


importance of 


life insurance, it is not yet generally empted from the income and 
recognized by the individual as a nec- 
essity, and its inevitable cost even un- 
der normal or ordinary circumstances 
too often deters the individual from this bill, and 
«mbracing its protection. While the 
per capita amount of life insurance, 
including fraternal and assessment in- 
surance, in the United States on Jan- 
vary 1, 1916 was $329, it 
assert that more than fifty per cent. 
of the insurable population, including 
a large proportion of those whose cir- 
cumstances. most require this form of 0 
protection, are not insured, Any in- 


their 


an express provision of this bill. 


public character and _ their 
the Government. 


There is no difference in 


excess 
,rofits tax imposed by the Act of Sept. 
8, 1916 and from the war tax on income 
and excess profits which is carried in 
policies are aisy 
exempted from the special tax of eight 
cents per $100 of insurance issued, by 
The 
treatment so accorded these forms of 
is safe +o iife insurance is, we submit, a recog- 
nition by the framers of the bill of their 
peculiar 
claims to consideration at the hands 


principle 


crease in the cost of insurance over between old line life insurance and 
the present cost, through the imposi- that afforded by the fraternal orders 
tion of a specific tax thereon, payable and assessment societies. The only 
absolutely and without regard to the difference lies in the methods pur- 


existence of any margin in the _ pre- 
miums now charged out of which it 
can be paid, would, therefore dis- 
courage and impede the issuance of 0“ Government are the same, 
new insurance and be against the pub- 
iic interest. Such we submit will in- 


evitably be the effect of the eight per their policyholders in the matter of 
cent. tax proposed by Section 505 (a), taxation not only denies to them that 
, P consideration to which they are en- 
Fraternal and Assessment Life Insur- jjtjoq and which the fraternal orders 
ance is Exempted From All and assessment societies enjoy, but 
Taxation also involves a degree of unfair dis- 


crimination 


sued to achieve the common end, The in- 
terest of the State in each is identical. 
The claims of each to the consideration 
Despite 
these facts the treatment accorded the 
old line life insurance companies and 


between the two systems 


Fraternal orders and co-operate life of insurance such as does not exist in 


insurance associations transacting busi- 


hess on the assessment plan are ex- by the tax laws. Whatever may 


the case of any other interest affected 
be 
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The Germania Life Insurance Company 


Established 1860 
Under the laws of the State of New York 


A Growing Company for Growing Men 
RECORD FOR 1916 





(The Best Year in the Company’s History) 
New Paid-for Busimess............00c0e0ee. 21,061,120.00 
Gain over 1915 nearly..................+.-  6,000,000.00 
Total Insurance in Force, January Ist, 1917.. 158,839,851.00 


Gain in 1916 nearly................+.--+- 8,000,000.00 
Saving to Policyholders on account of favor- 
ee ee 513,000.00 


53,793,290.00 
6,424,602.62 


Assets .. 
Surplus and Dividend Fund................ 


ee 


Income from Investments alone more than sufficient to pay 
all Death claims. 


Business paid for in the first four months of 1917 shows a 
gain of 44% over the same period in 1916. 


Two attractive Agency openings 
ADDRESS 


T. LOUIS HANSEN, Superintendent of Agencies 


50 UNION SQUARE, NEW YORK CITY 
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said of the relative ability of the two 
systems to pay taxes upon the income 
or profits, they are upon the same basis 
with respect to a tax upon the amount 


ct insurance issued. Moreover, the 
keenest competition occurs in the 


struggle for new business, upon which 
hoth systems alike depend for their 
perpetuation. 

We have not, however, adverted to 
these facts for the purpose of asking 
that like taxes be imposed upon the 
fraternal orders and assessment socie- 
ties. Believing that all life insurance 
should be exempt, we are content that 
they shovld be exempt. Moreover, 
realizing the need of the United States 
Government for revenue in the present 
cmergency, we are not asking to be 
1elieved at this time from either the 
zeneral or the war taxes on net in- 
come and excess profits. We ask only 
that the arbitrary, absolute and ines- 
capable specific tax of eight cents per 
$100 of insurance issued be _ stricken 
irom the bill. The elimination of this 
tax would remove the discrimination 
vhich exists between the two systems 
upon the one point of vital importance 
to the old line life insurance com- 
panies. 


Effect of the War on Life Insurance 

From an economic or business stand- 
point the institution of life insurance 
is in much the same _ situation as 
Belgium. It is’ life insurance that is 
bound to be caught between the upper 
and nether millstones of battle. This 
war will drive across our economic 
territory. and the slaughter and desola- 
tion will fall upon us. Apart from the 
expenses of operation and taxes, the 
cost of life insurance is dependent 
upon the mortality experience, and it 
goes without saying that the war will 
inevitably involve an appalling increase 
in mortality. The Metropolitan Life 
Insurance Company, in carrying some 
eleven million dollars of Canadian war 
risks, wit’ maximum exposure extend- 
ing over a period of less than a year 
of service at the. front, has suffered 
losses at from fifteen to twenty times 
the normal rate of mortality. Engusa 
companies at the outset charged an an- 
nual war extra premium of 5 per cent. 
of the amount insured. This chargé 
has since been increased, as a resulf 
of actual experience, to 25 or even 306 
per cent. which is. of course, practical- 
ly prohibitive. 

Of the twenty-five billions at risk in 
the United States, approximately three 
billions, or about one-eighth of the 
whole, is on male lives between the 
ages of twenty-one and thirty years, 
which are subject to the selective draft 
Practically all insurance on the books 
today is free from what we call mili- 
tary restrictions. Notwithstanding the 
fact that the war hazard was not taken 
into consideration in the calculation of 
the premium, the risk, so far as present 
policyholders are concerned, will there- 
fore be carried without additional pre- 
miums. Under normal conditions there 
is a margin over actual requirements 
in the current premiums, the existence 
of which has hitherto been regarded as 
necessary to guarantee future solvency. 
How long it will take the war mortal- 
ity to absorb this margin is the only 
matter for conjecture. That it will be 
exhausted is inevitable if our young 
men actually participate in this war. 

In addition, the small contingency 
surplus which the law allows the com- 
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panies to maintain has already become 
reduced by shrinkages in the value of 
the securities in which the assets are 
invested, and are likely to be further 
depleted by further losses of this sort. 
Finally, it is doubtless expected that 
the companies will become heavy in- 
vestors in the bonds which are to be 
issued by the Government to finance 
this war, at a rate of interest from one 
to One and a half per cent. less than 
they are able to realize from other in- 
vestments. 

It should be kept in mind that the 
life insurance companies are subject 
not only to the normal income and ex- 
cess profits taxes, but also to the pro- 
posed war tax upon income and excess 
profits. If they have income in excess 
of outgo, and if they realize profits, the 
Government will receive its taxes. If 
no net income be realized, however, the 
eight per cent. tax will have to be paid 
out of trust funds which are required 
by State laws to be held intact for the 
benefit and protection of policynolders. 
We submit, therefore, that the imposi- 
tion of this latter tax upon the business 
of life insurance in disregard of the 
disturbing effect upon its affairs of the 
very war into which it has unwittingly 
come, and which the tax is intended to 
support, is no more justifiable than the 
indemnity tax imposed by the German 
invaders upon the desolated people of 
Belgium. 


The eight cent tax imposed upon 
life insurance by Section 505 (a) should 
be stricken from the bill. 


R. L. Cox Before the Committee 

At a meeting of the executive com- 
mittee of the Association of Life Insur- 
ance Presidents, Robert Lynn ‘Cox was 
appointed to represent the Association 
at the Senate Finance Committee’s 
hearing on the revenue bill. 

Mr. Cox urged that for the present 
at least the Government does not im- 
pose on the institution of life insurance 
taxation additional to that imposed 
on corporations generally. Although 
through the war itself the life insur- 
ance cOmpanies would nave to meet 
increased cost because of higher mor- 
tality, Mr. Cox presented no objections 
to the proposed doubling of tae income 
tax and the excess profits tax. But 
he did seriously question the justice 
and advisability of imposing the pro- 
posed further tax of eight cents per 
$100 on new life insurance policies—a 
tax which would amount to more than 
three million dollars a year, based on 
the business of 1916. 


Ability to Pay 

Mr. Cox in part said: “You are deal- 
ing with one of our largest American 
institutions. There are twenty-five bil- 
lion dollars of life insurance carried 
by the United States companies today, 
most of which is carried on lives in 
the United States. We are not saying 
anything at present about the income 
tax which you propose to double or the 
excess profits tax which you propose to 
double, because in this you are dealing 
with this business as with other large 
businesses. 

“But the third and final form of taxa- 
tion on life insurance is the eight cents 
per $100 of new insurance. There you 
seem to have entirely forgotten tae 
rule as to ability to pay. That comes 
to be a: very important thing in life in- 
Surance, because we are dealing in 
this question with mortaiity. The cost 
of life insurance is made by mortality. 
The very purpose of war is to increase 
mortality. Therefore, war will increase 
the cost of our business. When you 
come to impose a tax of eight cents on 
the one hundred dollars you have no 
regard to the question of what our 
experience may be as to our ability to 
meet the tax. 

“We estimate that out cf this twenty- 
five billion dollars outstanding insur- 


ance in the United States about three 
billions is being carried on ages be- 
tween twenty-one and thirty, which is 
the age period now being discussed as 
subject to the selective draft. This is 
about one-eighth of the whole amount 
of our life insurance—tnat is, one- 
eighth of our insurance is on male lives 
subject to the selective draft. That 
part of the business is on the books 
today under policies not subject to what 
we call military restrictions. That 
share of our business is going to be 
put in this war hazard without extra 
premium or without extra cost to the 
policyholders. It is necessary for me 
to state only that fact to show you 
how much the mortality must be in- 
creased. The only guide we have is 
what has happened in Europe with ref- 
erence to foreign companies. In Can- 
ada the companies there started with 
$50 extra premium to cover war 
hazards on all lives. Then one hun- 
dred dollars and then one hundred and 
fifty dollars and finally some of them 
went to three hundred dollars extra 
premium on one thousand dollars of 
insurance. The company of which I am 
an officer wrote eleven million dollars 
in Canada on soldiers’ lives. Our ex- 
perience there shows us a mortality on 
that business of fifteen to twenty times 
the normal mortality. Taat is a very 
important thing to be considered in 
connection with the taxing of our 
business. 


Increased Mortality 

“Aside from the question of increased 
mortality we come to various other 
elements which should be taken into 
consideration, such as the shrinking of 
the value of assets held by the com- 
panies to mature policy obligations. We 
are limited in the amount of surplus 
we may carry. New York law fixes it 
at 7% per cent. of the reserve. Shrink- 
age of high grade bond values in recent 
times has been enough to consume 
that surplus in large part. There is a 
decrease in our earning powers. 

“It has been suggested lately. in ad- 
dition, that a large institution like life 
insurance. having these large assets to 
mature their obligations, should be 
heavy investors in the Government 
bonds at three and one-half per cent 
That is one and one-half per cent. less 
than they can get elsewhere. That is 
a tax in itself. You must consider 
these questions in considering taxation 
in life insurance. 


Will Be Caught Between the Millstone 

“You may look at this business from 
an economic standpoint, very much as 
one could have looked at the Belgium 
invasion. The life insurance companies 
are the ones who are going to be caught 
between the upper and nether mill- 
stones. This war will drive across our 
economic territory. The slaughter will 
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Tax Protest Arguments of Legal Reserve Companies 





be of our policyholders. It certainly 
doesn’t seem that this Government 
should reach out and imp.se this tax on 
the business of life insurance where 
mortality is going to be enormously in- 
creased, any more than you should put 
a tax on the poor struggling people of 
Belgium whose country was devastated. 
That is rather a doleful picture. It is 
an absolutely true picture. If there 
was any way in the world to tell the 
extent to which mortality is going to 
come to our business that would be a 
different story We don’t know how 
many you are going to be compelled to 
draft or send to the treaches abroad, 
but we do know that as to the number 
you do send abroad many will be killed 
and thus will the cost of this particular 
kind of business be enormously in- 
creased. 

“So I suggest that the proper atti- 
tude for this Congress is to be satisfied 
for the present with the system under 
which we pay only income and excess 
profits taxes and see how they work 
out. If we have income you will get 
the tax. If we have excess profits you 
will get that tax also. But it will de- 
pend on how this thing works out. We 
cannot believe that the future holds in 
store for us anything that justifies 
Congress in imposing at this stage of 
the war any such exceedingly heavy tax 
on our companies. It would run into 
millions and millions of dollars per 
annum. It is too heavy. It ds dis- 
criminatory. It is unfair” 


MANHATTAN LIFE ELECTION 


B. L. Gill, former Insurance Commis- 
sioner of Texas, was among the direc- 
tors chosen at the annual election of 
the Manhattan Life last week. Mr. 
Gill is vice-president of the Seaboard 
National Bank of New York. The offi- 
cers of the Company were all re-elected 
at the annual meeting. 





EXAMPLE OF CULTIVATION 

E. A. Benjamin, one of the Mutual 
Life’s New York City agents, insured a 
man for $14,000 in April, 1911. In the 
six years since then, he has written 
the same man for eight more policies, 
totalling $64,000 of additional insurance, 
or $78,000 in all. 


EQUITABLE LIFE GAINS 


The Equitable Life of New York, paid 
for $56,022,760 new insurance during 
the first three months of this year, a 
gain of $7,860,037 over the first quarter 
of 1916. 

Agencies in the New York Metropol- 
itan District paid for $13,867,854 during 
the first quarter of this year, an in- 
crease of more than $3,000,000 over the 
corresponding period of 1916. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 
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Charged With Stealing 


Funds For Years 


JESSE WILLIAMSON, PHILADEL- 
PHIA SOCIETY MAN, ARRESTED 





Complainant is Pennsylvania Company 
for Insurances on Lives and Grant- 
ing Annuities 





Jesse Williamson, 2d, prominent in 
Philadelphia society circles and mem- 
ber of the leading clubs of the city, has 
been arrested charged with misappro- 
priating funds estimated at more than 
$500,000 from the Pennsylvania Com- 
pany for Insurances. on Lives and 
Granting Annuities. 

Williamson formerly was secretary of 
‘he Company. He resigned last October 
and entered business for himself. His 
alleged defalcation was discovered May 
1 by officials of the Company and it 
was decided to prosecute him. 

C. S. W. Packard, president of the 


Company, swore out the warrant for 
his arrest. His attorney, Charles L. 
McKeehan, informed the magistrate 


tiat the defendant wished to waive a 
lLearing. Counsel for the Company 
agreed that he should do so, but asked 
that bail be fixed at $25,000 for the de- 
fendant’s appearance at the next term 
of Criminal Court. The United States 
F. & G. signed his bail bond. 


Officials Reticent 

Beyond making public a formal state- 
ment signed by ‘Mr. Packard, the presi- 
dent of the Company, officials of the 
tank would not discuss Williamson’s 
arrest. Counsel for the Company also 
made public a copy of the affidavit 
upon which the warrant had been is- 
sued. It charged Williamson with mis- 
appropriating, through forgery, $20,000 
in West N. Y. Pennsylvania General 
4 per cent. bonds, and $15,000 worth of 
jJehigh and Wilkes-Barre 4 per cent. 
bonds. 

Dispatches from Harrisburg said that 
officials of the State Banking Depart- 
ment estimated the defalcation at be- 
tween $650,000 and $775,000. It alsu 
was said at Harrisburg that the Penn- 
sylvania Company had made good the 
loss, aided by Williamson's bondsmen. 
The bonding company, it is understood, 
restored approximately $150,000 of the 
misappropriated funds. According to 
information at the State Banking De- 
partment the securities were abstracted 
»y Williamson during a period of seven 
years, all of the bonds being taken 
from the estates of women, one of 
whom, it is said, lost $250,000. 

Since May 1 the Company has taken 
steps to restore the lost securities in 
kind. 


Company Issues Statement 

While admitting the loss to be large, 
the Company would give no figure for 
publication. Mr. Packard pointed out 
that a large part of the defalcation 
would be recovered through the bond- 
ing company and that the strengt4 of thd 
Pennsylvania Company was in no wise 
impaired. The formal statement issued 
by the Company follows: 

A defalcation through forgery by a 
former employe has been discovered. 
The amount is a large one and has 
been definitely ascertained, but a sub- 
stantial part of it will be recovered 
ihrough employes’ liability insurance 
and from other sources. 

The bank itself discovered the de- 
falcation, although during the last four 
weeks six examiners of the State De- 
partment of Banking have been making 
their usual inspection of the Company’s 
affairs. A week ago Banking Commis- 
sioner Lafean had a conference with 
Mr. Packard and the board of directors 
of the Company,: following a statement 
which Mr. Packard had made to the 
examiners, 

Williamson kept books of all the 
securities he took, and until he obtain- 
ed counsel, it is said, gave the bank all 
the information it desired about his de- 

(Continued on page 8) 
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Conserves Interests 
of Policyholders 


WORK OF ASSOCIATION OF LIFE 
INSURANCE PRESIDENTS 








Lofty Motives Praised By New York 
Insurance Department After 
Examination 
After an examination of the records 
of the Association of Life Insurance 
Presidents for the five-year period end- 
ing December 31, 1916, the New Yorx 
State Insurance Department has filed 
a report in which it is stated that the 
criticisms or suggestions made by the 
association in legislative matters seem- 
ed to have been prompted rather by 
the desire to secure legislation free 
from ambiguity in expression or un- 
fairness in provision than to obtain 


special privileges for its own member 
companies or life insurance companies 
in general. 

“The general impression, based upon 
the correspondence examined, the as- 
sociation minutes, and data furnished 
by the association officers,” states the 
report, “is that the general policy in 
legislative matters is to support and 
promote legislation intended to con- 
serve policyholders’ interests and to 
secure standardization and :<:ubstantial 
uniformity of statutory requirements in 
different jurisdictions.” 

The report also shows that the total 
payments in each of the various States 
for legislative expenses are as a rule 
small in amount. 

After going into a detailed analysis 
of the receipts and disbursements of 
the association the report makes a 
special survey of the expenses for 
legislative work, saying: 

“The marked year to year variation 
in legislative charges is aue to the 
fact that in many States fegislatures 
meet biennially and in off years there 
is little, if any, expense involved in 
such States for that part of the asso- 
ciation’s work. During such off years 
also, it is further explained that the 
association officers are able to: handle 
in person legislative field work, which 
in the other years would require the 
services of special counsel. 


“It would not be practicable, in view 
of the thousands of bills studied and 
acted upon by the association, to even 
attempt, in a report of this kind, to 
ascertain its position as to each bill. 
The general impression, based upon 
the correspondence examined, the as- 
sociation minutes and data furnished 
by the association officers, is that the 
general policy in legislative matters, is 
to support and promote legislation in- 
tended to conserve policyholders’: in- 
terests, and to secure standardization 
and substantial uniformity of statutory 
requirements in different jurisdictions. 
No cases were noted in which its posi- 
tion could be deemed to have been un- 
fair or detrimental to the interests of 
policyholders. Neither was there any 
indication found in any ‘of the records 
examined that the association had 
sought to accomplish its purpose by 
other than proper and _ legitimate 
means. The criticisms or suggestions 
in legislative matters seemed to have 
been prompted rather by the desire to 
secure legislation free from ambiguity 
in expression or unfairness in provi- 
sion than to obtain special privileges 
for its own member companies or life 
insurance companies in general.” 

Dealing with the other activities of 
the association the report says: 

“Without attempting to cover the 
subject in detail, I may be permitted 
to mention, however, some of the as- 
sociation’s other activities which have 
come to my attention during the prog- 
ress of the examination. It has 


gathered and compiled original statis- 
tics from companies and other sources 


for the purpose of obtaining data by 
which to judge the trend ot different 
phases of the business of life’ insur- 
ance. An instance of such investiga- 
tion is the analysis of the geographical 
distribution of the investments of 
American life insurance companies in 
real estate mortgage loans in cities and 
rural communities. Investigation has 
also been made of the subject of the 
growth of the practice by policyholders 
of borrowing on their policies. Re- 
ports have been presented giving the 
results shown by the companies’ mor- 
tality records with reference to their 
bearing upon the subject of proposed 
reforms in personal and public hygiene. 
Its publications are distributed ‘to pub- 
lic libraries, universities, colleges, 
schools, economic societies, national, 
State and municipal officials, including 
health officers, and to insurance com- 
pany executives. 

“During the past five years some 43,- 
650 copies of the reports of proceedings 
at its annual meetings have been print- 
ed. In addition, 129 miscellaneous 
pamphlets (including reprints of earlier 
editions) have been issued to the num- 
ber of 445,000 copies. 

“Mention of the library was made in 
the previous department report. This 
work has been continued and the li- 
brary enlarged, not only as to contents, 
but scope of subjects covered. 

“The association has prepared a card 
index of the statutory requirements of 
all States on the subject of life insur- 
ance, the requirements being classified 
by States and then according to sub- 
jects. This index, supplied to all mem- 
ber companies, is revised and kept up 
to date from year to year. 

“A bulletin service to members is 
maintained. The service includes in- 
terchange of information between mem- 
bers, together with matter from other 
sources believed to be of special value. 


Conclusions 

“The minutes, correspondence, yvouch- 
ers, association publications and other 
records examined would indicate that 
the association is actively engaged in 
furthering the objects for which it was 
organized, viz.: 

“Kirst: To promote the welfare of 
policyholders. 

“Second: To advance th? interests 
of life insurance. 

“Third: To promote ecoromy and 
reduce expenses in matters of general 
administration by an interchange of 
views on practice among life insurance 
companies. 

“‘Wourth: To consider carefully im- 
portant measures that may be intro- 
duced from time to time in 'egislative 
bodies, with a view to ascertaining and 
publicly presenting the grounds which 
may exist for their adoption or rejec- 
tion by the legislature. 

“‘Wifth: To consider anything that 
_may be suitably a matter of general 


,” 


concern to the life insurance business’. 


INSURANCE BASEBALL 


Delayed a week by adverse weather 
conditions, the Life Insurance Baseball 
League of New York opened its 1917 
season last Saturday with two games 
at Degnon Field, Long Island City. The 
_ Mutual Life defeated the New York 
Life in a close game, 5 to 4, while the 
Metropolitan won an easy victory over 
the Equitable by the score of 11 to 1. 
All four teams were newly uniformed 
and presented a neat appearance. 


On Saturday afternoon, May 19, two 
more games will be played and so on 
throughout the summer until the 
schedule of 15 games for each team 
is completed. The next games are: 
Metropolitan vs. New York Life at 
1:30; Mutual Life vs. Equitable Life 
at 3:46. Degnon Field, where the 
gamer ar~ played, is only five minutes 
out from Grand Central on the Queens- 
boro subway, and seats 3,500 specta- 
tors. Expenses are being cefrayed by 
the sale of season tickets art $1 and $2, 
and by single admission tickets at 15 
and 25 cents. 


TRAVELERS LEASES BUILDING 


New York Branch to Occupy Site For- 
merly Housing Newman & McBain 
About July 1—Will Retain Pres- 
ent Space 


The Travelers Insurance Co. this 
week leased the building at 72 William 
Street which has been occupied by 
Newman & McBain. Certain of the 
sectors of the New York branch office 
of the Company which have been here- 
tofore located at 76 William Street will 
be transferred alterations 
have completed. It 
the building will be ready for the new 
cccupancy about July 1. The 
space occupied by the Travelers at 76 
William Street and in the 42nd Street 
puilding will be continued. 


as soon as 


been is expected 


present 


CONN. GENERAL’S WAR RISKS 


The Connecticut General Life Insur- 
ance Company has issued a statement 
to its agents regarding war risks. In 
this announcement the Company says 
that it will adopt the uniform war 
clause so soon as it has been approved 
by the various State insurance depart- 
inents; that it will charge the standard 
additional premium of $37.50 per $1,- 
000; that it will issue no term insur- 
ance and that it will limit all life or en- 
dowment policies on military or naval 
risks to $5,009, 


ACTUARIAL SOCIETY MEETING 

The annual meeting of the Actuarial 
Society of America was held at the 
Hotel Astor yesterday and to-day. A 
number of interesting papers dealing 
with current problems were read at the 
meeting, 


MUTUAL FUNDS TAXABLE 


Baltimore Life Insurance 
Loses Case Against 
Maryland State 


The action of the Maryland State Tax 
Commission in assessing the personal 
property of the Baltimore Life Insur- 
ance Company at $2,500 and the Com- 
rany’s foreign stocks and bonds at $1,- 
699,495 for taxation purposes has been 
upheld by Judge Bond in Part 3 of the 
Baltimore City Court. In an opinion 
handed down the judge dismissed the 
Company’s appeal from the commis- 
gion’s finding. 

The question of law in the case was 
whether or not a mutual insurance 
company without capital stock was 
assessable upon its reserve fund, or 
merely upon its funds held in absolute 
ownership, and taxable merely upon its 
:urplus above the value of its outstand- 
ing policies. 

In his opinion, Judge Bond states 
that the ‘unds in question “cannot be 
likened to safe deposit accounts, which 
are rather in the nature of loans, and 
cannot on any ground be distinguished 
from other property and assets of the 
company.” 


Company 





FOR SALE 


INSURANCE LIBRARY consisting of 
Massachusetts, Connecticut, Ohio, 
and Wisconsin Life Reports for 
‘from fifteen to twenty years, also 
minutes of New York and Wis- 
consin investigation of 1906, and 
various other insurance’ works. 


Address “Insurance Library” 
care of The Eastern Underwriter 
105 William Street 

New York City 











started. 


We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good, 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 











Are You Permanently Established? 
Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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100,000 Life Agents 
to Sell Liberty Bonds 


JUNE 5 AND 6 SET ASIDE FOR 
NATION-WIDE CANVASS 





Great Drive for Popular Subscription to 
Loan Organized By Life Under- 
writers’ Associations 





June 5 and 6 have been designated 
by ‘Secretary of the Treasury McAdoo 
as “Life Insurance Liberty Loan” days, 
when more than 100,000 licensed life in- 
surance agents will go through the high- 
ways and byways of the land, selling 
Liberty Loan bonds to their risks—and 
anybody else willing to subscribe to 
this patriotic fund. 

The plan, which Secretary 
considers the best yet evolved for a 
distribution of bonds, origin- 
ated with the National and New York 
City Life Underwriters’ Associations. 
William F. Atkinson, president of the 
local organization and Lawrence 
Priddy, vice-president of the nationa? 
body, consulted with Mr. McAdoo a 
week ago and found him enthusiastic. 
They went to work at once to map out 
a comprehensive plan for soliciting the 
entire country, with the result that on 
June 5 and 6, 100,000 agents, it is be- 
lieved, will make a canvass to dispose 
of Liberty Loan bonds. 


McAdoo 


yopular 


Agency Managers are Captains 


The plan of action is simple. Each 
agency manager has been appointed 
captain. He will divide his force into 
teams of ten each, with a lieutenant in 
immediate charge. Each man will make 
out a list of his prospects and submit 
them to the captain. On the first day, 
each agent will call on his risks. The 
second day, if he has finished his first 
day’s work, he will solicit among his 
friends and friends’ friends. 

There are more than 15,000 agents mn 
New York and Kings counties alone 
and more than 100,000 in the United 
States. It is estimated that each man 
will call on fifty persons in the two 
days. This number is apparently 
small, but in country districts, where 
distances between residences are great, 
the average may not be half that num- 
ber. Allowing fifty calls for each man, 
the total in the country would be 5,- 
00,000. In discussing the total it is 
hoped will be reached in this great 
drive for popular subscriptions, Mr. 
Atkinson said: 

“Tye national Administration is most 
desirous of making this a great popu- 
lar loan and Secretary McAdoo has 


SUBSCRIBES TO LIBERTY LOAN 


The Germania Life Insurance Com- 
pany of New York announces its sub- 
scription of $500,000 to the Liberty 
Loan of 1917. In order to facili- 
tate the subscription to the loan 
by its employes, the Company will 
allow payments on account of the 


bonds purchased to be covered by sal- 
ary deductions. The Company will 
also, upon request, hold the bonds in 
its vaults for safe-keeping. 


said that he knows of no better way 
to reach the people quickly and in 
great numbers than through our agents. 
{ estimate and ope that the two days 
total will reach $250,000,000.” 

The committee of which Mr, Atkin- 
son is chairman, includes Lawrence 
Priddy, of the New York Life; Sigour- 
ney Mellor of the Provident Life & 
Trust; Charles B. Knight, of the Union 
Central; Julian S. Myrick, of the Mu- 
tual; T. Reid Fell, of the Massachus- 
etts Mutual; Charles Jerome Edwards, 
of the Equitable; Ora S. Rogers, of the 
the Phoenix; Edward W. Allen, of the 
New England Mutual; Sheppard Ho- 
mans, of the Equitable; S. S. Voshell, 
of the Metropolitan, and R. W. Goslin, 
of The Prudential, 


Liberty Loan Committee 


Insurance Company Committee on 
the Liberty Loan consists of the fol- 
lowing representativea men: Charles A. 
Peabody, Mutual Life Insurance Com- 
pany; D. P. Kingsley, New York Life 
Insurance Company; John R. Hegeman, 
Metropolitan Life Insurance Company; 
William P. Day, Equitable Life Assur- 
ance Society; Forrest F. Dryden, presi- 
dent of Prudential; George E. Ide, 
Home Life Insurance Company; Henry 
Evans, Continental Insurance Com- 
pany; E. G. Snow, Home Insurance 
Company; W. F. Atkinson, president 
Life Underwriters’ Association. 


HELPS MEN TO BUY BONDS 





Activities of New York Life in the 
Liberty Loan—A Thrift 
Endowment 





In discussing its subscription of $5,- 
100,000 to the Liberty Loan, the New 
York Life announces a plan by which 
all salaried employes, wherever located, 
will have the privilege of subscribing 
for these Liberty Bonds, a _ savings 
‘und, in such amount as their patriot- 
ism and their means permit. 

The New York Life will hold the 
bonds, to be paid for by the employes 
in semi-monthly instalments. Agents 
will doubtless have no difficulty in ac- 
complishing the same thing by buying 
ponds through their local bank on a 
partial payment plan. 

“Let everyone, high and 
scribe,” says the Company. “It’s a 
thrift endowment that should be en- 
couraged. Aside from the element of 
patriotism, it will become a savings ac- 
cumulation that will be twice blessed, 
blessing the Government that receives 
and the individual who saves and turns 
over to his Government in its hour of 
need. . 

“Look at it in another way. It is a» 
if you received 3% per cent. interest 
cn your ten or twenty dollar bills. 


low, sub- 


“The Government will take this 
money, put it back in circulation 
through the purchase of supplies, 


equipment, material, and so on, stimu- 
tating trade in a myriad of ways and 
xeeping the country over the wheels 
of commerce and industry in motion. 

“For most of us these Liberty Bonds 
will be saving for investment where 
we never saved before, and getting 3% 
per cent. interest where we got noth- 
ing before.” 





Cleary Will Not 
Approve | 10% Charge 


WRITES COMPANIES ASKING 
THEM TO OUTLINE POSITION 





Says Burden of Extra Cost Should Be 
Borne By All in Service 
of War 





Replies to the letter of the 
Astor Conference Committees 
have been coming into Commis- 
sioner Mansfield very slowly. The 
American Life Convention has 


= adopted the recommendations, 


In a letter to all life insurance com- 
panies operating in Wisconsin, Insur 
ance Commission Cleary, of Wisconsin, 
nas advised that he contemplates “re- 
voking the approval given to the clause 
providing for 10 per cent, extra for men 
going intc foreign service upon the 
srounds that this provision is imprac- 
ticable, inequitable and discriminatory.” 
He asks the companies to submit their 
views. 

His letter in part follows: 

Says Cost Should Be Distributed 

“From press reports it is now ap 
parent that many of our troops will 
see foreign § service. In my opinion, 
the imposition of the entire burden of 
the extra cost which will inevitably 
result from such service upon the men 
who go abroad is inequitable and illogi 
cal. The provision violates the prin 
ciple underlying the distribution of cost 
of life insurance. The cost should be 
distributed over the largest possible 
number of insured lives subject to the 
hazard. Logically it should be distrib 
uted over all lives subject to service 
To require this might deter men, sub 
ject to service, from insuring until 
called and consequently result in selec 
tion against the company. 

“To distribute it over all 
inen, Sowever. is practical without 
danger of adverse selection, These 
men are all subject to foreign service 
at the direction of the Government, 





enlisted 


and if the extra charge attaches upon 
entering the service no adverse selec- 
tion can occur, To apply the extra 
charge to all enlisted men who are in- 


sured will require an extra premium 
which will be small when compared 
with that required if applied only to 
those who go abroad. 


“To provide that men enlisted in the 
military or naval service of the United 
States in time of war shall not be sub- 
ject to the extra charge unless they are 
ordered into service in foreign land, is 
to my mind very much like providing 
that a man shall not be subject to a 
charge an account of death from a par- 
ticular disease until the symptoms of 
the disease are developed and that he 
and others who develop those symptoms 
shall bear the entire burden of cost 
resulting trom death due to that par- 
ticular disease All men who are in- 
sured are subject to the danger of 
death from any given disease. All men 
mustered into the military or naval 
rervice of the United States are sub- 
ject to the hazard of foreign service. 
Kquitably the cost resulting from that 
hazard should be distributed over those 
who are subject to it. 

“I learn from the press that a num- 
ber of the eastern companies have not 
accepted the recommendations of the 
New York conference pending the ac- 
tion of competing companies. This to 
my mind is not the broad spirit in 
which the great life insurance compan- 
ies of this country should approach the 
present serious situation, The oppor- 
tunity to remove this clause from com- 
petition ought to be accepted without 
iesitation by all companies. I believe 


that the removal of this subject from 
competition will have a wholesome ef- 
fect upon the business and will tend 
to a better distribution between com- 
panies of the extra hazard resulting 
from war service, 

Asks Views 


“IT contemplate revoking the approval 
ziven to the clause providing for 10 
rer cent. extra from men going into 
foreign service upon the grounds that 
this provision is impractical, inequit- 
able and discriminatory I will be 
pleased to have your views before tak- 
ing action.” 





W.D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 








Increase in 


40% 


for Fidelity field men. 
MORE Fidelity insurance. 


Write to-day— 


INCORPORATED 1878 


tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
Any man who can sell life insurance can sell 


Fidelity Mutual Life 


INSURANCE COMPANY, 


aid New Premiums—that 


PHILADELPHIA 


WALTER LE MAR TALBOT, President 








W. J. WILLIAMS, President 





THE WESTERN AND SOUTHERN LIFE INS. CO. 


The Largest Industrial Company West of The Alleghenies 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
Organized 1888 


COMPARATIVE RECORD—SEVEN YEAR PERIODS 


: Assets Iuasurance in Force Income _ Policies Issued 
Lec, 31, 4 $ pow gad $ sat 1889-1895 $ 1,085,087 265,931 
1902 87 6,007 22°374'980 1896-1902 3,930,883 638,659 
1909 4,867,379 780, 1903-1909 11,312,912 839,426 
1916 11,943,640 104,989,362 1910-1916 22,670,340 1,426,752 


AGENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 
PENNSYLVANIA 


CINCINNATI, OHIO 





Mississippi River. 


OLD LINE company. 
in force, 20%; 





We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 


is a LEADING LOW NET COST, annual dividend, MUTUAL, 
Record for 1916—increase in insurance 
in paid-for business, 51%; in assets, 15%; in 
amount apportioned for 1917 dividends, 71%. 
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SURPLUS 


Prepared By Northwestern Mutual Life For Its Field Force 


EARNINGS 








There are stock companies and some 
mutual companies issuing non-par- 
ticipating or stock rate plans under 
which no surplus is returnable. The 
premium rates:charged for such policies 
are somewhat less than the rates on 
participating policies, the policyholder 
having in effect, sold his surplus to the 
company for a slight reduction in pre- 
mium rate. As no company would buy 
prospective surplus for more or even 
as much as it is worth, and as the com- 
pany is evidently better informed of the 
value of such surplus than the policy- 
holder can possibly be, it is evident that 
a non-participating policy, in the long 
run, surely profits the company rather 
than the non-participating policyholder. 
Whatever price the company may in the 
fullness of its information place upon 
prospective surplus, it is obvious that 
such surplus will be worth more to the 
policyholder. It speaks well for the 
fairness of American life insurance 
managers that most of the companies 
issuing both.participating and non-par- 
ticipating policies have advised the pub- 
lic that such contracts for insurance are 
in the long run more expensive than 
participating policies. 

There are three assumptions nec- 
essary in fixing upon a safe _ pre- 
mium rate, to wit: an assumption of 
expected mortality, of interest neces- 
sary to carry out the contracts, and a 
loading to cover expenses of all kinds 
and any irregular contingencies that 
may arise in the course of business. 


Savings From Mortality 

In selecting a mortality table it 1s 
desirable to obtain one which will rep- 
resent the mortality of the class of risks 
the company intends to insure,—for ex- 
ample,—a company insuring risks in 
tropical countries will perhaps select 
the Tropical Experience Table of Mor- 
tality because it has been adjusted to 
tropical mortality, and is a better guide 
than a table based upon mortality in 
the temperate zone. It is not necessary 
that the mortality shown by the table 
shall closely approximate the actual 
mortality of the company’s business, 
but it is important, for obvious reasons, 
that the tabular mortality be, on the 
whole, higher than the company’s ac- 
tual experience. If a suitable mortality 
table has been selected and a careful 
medica] selection has been exercised, a 
company’s actual mortality will be less 
than the tabular or expected mortality; 
that is, there will be a margin between 
the actual and the tabular mortality, 
and such margin will indicate the meas- 
ure of care taken by the Medical De- 
partment in selecting risks. This mar- 
gin or saving from mortality constitutes 
an important item of surplus earnings 
out of which the company will be able 
to apportion dividends at the end of the 
year. 

Savings From Interest 

The levél premium plan of insurance 
provides for the collection of premiums 
in excess of current mortality cost of 
insurance, in order that a fund (desig- 
nated as the reserve) may be accumu- 
lated which will enable the company to 
continue the insurance without an in- 


crease in the premium payments. The 
premium rates have been adjusted to 
the assumption that a certain rate of 
interest will be earned upon the reserve 
accumulated therefrom. By reason of 
this assumption the premium rates are 
much lower than they otherwise would 
be. As has been pointed out, the rate 
of interest assumed is lower than the 
rate actually obtainable; therefore, it is 
evident that as the rate actually secured 
exceeds the rate assumed, there will be 
a surplus of interest each year. If the 
surplus rate is one per cent. (1%) in 
excess of the rate assumed, it is evi- 
dent that as the policy reserve in- 
creases, the saving from interest will in- 
crease, and therefore, as time passes, 
the surplus interest constitutes an in- 
creasing proportion of the dividend of 
surplus which the company is able to re- 
turn at the end of each year. 


Savings From Loading 

It is evidently impossible to predict 
the expense of carrying on the busi- 
ness, but a loading sufficient in the 
judgment of the management to meet 
all expenses and contingencies is added 
to the net premiums. Conservative 
management requires that the business 
shall be so conducted that the actual 
expenses will be within the provision 
therefor. It is clear that if the loading 
has been fixed at 25 per cent. and the 
company actually expends but 15 per 
cent., there will be a margin for sur- 
plus arising therefrom. The economy 
of the management is measured by the 
amount of this margin or saving, and 
such saving, together with the savings 


from mortality and interest, mainly con- 


stitute the surplus earnings of the com- 
pany from which the dividends are de- 
clared. 
Surrenders and Lapses 

Persons entering into a contract with 
a life insurance company are not al- 
ways able or willing to continue their 
policies. Where premiums have been 
paid on a level premium contract of life 
(Insurance there has been accumulated a 
reserve, which may be considered as 
premiums paid in advance. If a policy- 
holder desires to discontinue his insur- 
ance, after it has been several years 
in force, it is customary on most forms 
of policies to allow him some considera- 
tion for this accumulated reserve, either 
in the form of paid-up or extended term 
insurance, or cash. If this allowance 
were equal to the full amount of the 
reserve it is evident that there would 
be no surplus, but it is certainly fair 
that if a contract has been made at 
some expense to the company, some 
charge should be made to those who 
discontinue, in order to reimburse per- 
sistent members for such expense; con- 
sequently, the allowance made to dis- 
continuing members is not ordinarily 
equal to the reserve on the policy. The 
difference between the surrender value 
allowed and the reserve on the policy 
is a surrender charge that is merged 
with the funds at the disposal of the 
company for expenses in obtaining new 
members to replace those who surren- 
der. Some companies exact a surren- 
der charge during the entire life of the 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

# It is noteworthy that this Company was organized without any promotion expenses.”’ 

I beg to report further that I find the Company in excellent financial condition.” 


eer . . . . . e + 4 
‘ oe peng of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.”* 


Home Office, DALLAS, TEXAS 





policy, while others exact a charge only 
during the earlier policy years. 

It is evident that to obtain the best 
results in savings to the policyholders, 
a company’s business should be well 
balanced and no one of the sources of 
savings mentioned should alone deter- 
mine the company’s efficiency in reduc- 
ing the cost of insurance to its mem- 
bers. If two companies have an equal 
aggregate saving but one of them makes 
its entire saving from surplus interest 
while the surplus of the other is de- 
rived from well balanced savings from 
mortality, interest and expense, it is 
clear that the latter company would be 
the more desirable because its surplus 
does not depend upon one single source 
but has the broader foundation of three 
sources and hence jis more stable and 
less subject to fluctuations. Evidently 
no satisfactory conclusion regarding the 
efficiency of the management of a com- 
pany may be reached if only one par- 
ticular feature of its transactions be 
considered. It is clearly necessary to 
take into consideration the combined re- 
sults of the several features of the busi- 
ness, and competitive arguments based 
solely upon one feature should be re- 
garded with suspicion. 

The sources of surplus outlined may 
be said to arise from the insurance 
transactions of a company. The sur- 
plus of the year as shown by the finan- 
cial statement is, however, modified by 
profit and loss from the purchase and 
sale of securities and by changes in the 
market prices of securities in which the 
company may have invested its funds. 


Summary 
If the mortality, interest and expense 


-assumed by a company in fixing its rates 


were exactly realized in its actual trans- 
actions, there would be no surplus earn- 
ings from these sources. The entire 
gross premium would be required to 
carry out the company’s contracts. But 
because of careful medical selection 
there is a saving from mortality; be- 
cause of judicious investments and rul- 
ing rates of interest there is a saving 
from surplus interest on the funds; and 
because of economy in management 
there is a saving from expense out of 
the usual provisions for expenses and 
contingencies. Policies issued on the 
participating plan contemplate a return 
to the policyholder of the surplus which 
he has contributed. This surplus, or so- 


(Continued on page 8) 
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ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, Ill. 








HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 
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An Office doing business in Eastern 

Pennsylvania could use a good Life 

Insurance Company in this territory. 
Address “KEYSTONE” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








sylvania. Address, stating qualifications: 
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A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 
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Clarence F. Birdseye 
Takes the Offensive 


CLAIMS DARE LUMBER ASSETS 
WORTH $20,000,000 


Attacks New York and Pennsylvania 
Insurance Departments—Gives 
Statement to Daily Papers 


Clarence F. Birdseye took the offen- 
sive this week, announced through 
lawyers that he would fight, and claim- 
ed the New York and Pennsylvania In- 
surance Departments were aware for a 
long time “of the insolvent condition 
of the Pittsburgh Life & Trust and 
Washington Life.” 

“The Pittsburgh Life and Trust Com- 
pany and the Washington Life Insur- 
ance Company have been in a condition 
of practical insolvency for a number of 
years,” Birdseye’s statement reads. 
“This condition had been fully known 
to the Insurance Departments of both 
New York and Pennsylvania, which de- 
partments have during this period al- 
lowed the companies to carry certain 
of their assets at grossly inflated prices, 
so that their true condition might not 
be known to the insuring public. 

“During this period of practical in- 
solvency the Insurance Departments of 
both States have sanctioned the writing 
of tens of millions of dollars of new 
insurance by the Pittsburgh Life and 
Trust Company and have placed in 
jeopardy both the money and the possi- 
bility of obtaining further insurance by 
all new policyholders.” 


Says Proceedings are One-Sided 


The statement says that Birdseye 
held several interviews with the Super- 
intendents of Insurance in both States, 
with the.result that he understood he 
had their approval to substitute lumber 
bonds for some of the so-called “non- 
productive and grossly overvalued real 
estate.” 

“The one-sidedness of the Pennsyl- 
vania official presentation of this mat- 
ter,” the statement continues, “is em- 
phasized by the criminal proceedings 
against five New York directors, while 
six other directors participating in the 
same acts and having exactly as much 
knowledge, but who reside in Pitts- 
burgh, are left unmolested and unmen- 
tioned.” 

It is then stated that the lumber 
lands, bonds for which the Company 
holds, are covered by pine, spruce and 
gum trees and comprise practically an 
entire county in North Carolina, and 
that improvements, mills, etc., with the 
woodlands, have been appraised by ex- 
perts at $20,000,000. 

“The Pittsburgh Life and Trust Com- 
pany was placed in a very much 
stronger condition by their acquisition,” 
the statement says, “and the income 
increased to a point where it was suf- 
ficiently in excess of the expenditures, 
so that it could meet the legal reserve 
requirements.” 


Answers Birdseye 


Jesse S. Phillips, State Superintend- 
ent of Insurance of New York, issu2d a 
statement, saying in part: 

“In reference to his statement of 
the condition of the Pittsburgh Life, it 
seems to me the best answer to that is 
the fact that Birdseye actually agreed 
to purchase its stock at a price $30 in 
excess of its par value.” 





PHILADELPHIA APPOINTMENT 

Thomas Murphy, of Johnstown, Pa., 
has been appointed Philadelphia gen- 
eral agent for the Columbian National 
Life Insurance Company of Boston. Mr. 
Murphy began his life insurance work 
at Philadelphia and was very. success: 
ful as an agency manager at that point. 
Later Mr. Murphy was transferred to 
St. Louis, and-made equally as good 
a record there. 











44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 





New England Mutual Life 


Insurance Company 
BOSTON, MASS. 











“DRUNK QUESTION” UP 


South Carolina Court Decides Weight 
of Evidence Favors Insured, 
Against Company 


The ever-recurring questions: “Does 
applicant drink intoxicating liquors? If 
so, to what extent?” are again before 
the court in a recent suit filed by a 


beneficiary against the New York Life 
Insurance Company, decided by the Su- 
treme Court of South Carolina, recent- 
iv, entitled Fowler vs. New York Life 
Insurance Company and reported in 91 
Southeastern Reporter, page 1,042. 

In this suit, the insurance company 
elected to return the premium and to 
rescind the policy on the life of one 
Miles who at the time he took out his 
policy, represented that he did not drink 
at all but who, the insurance company 
claimed, was a confirmed drunkard and 
that they did not learn of the fact till 
after his death. The beneficiary of 
the policy produced six witnesses who 
swore that Miles did not drink to ex- 
cess, but moderately while the com- 
pany witnesses, five in number, testi- 
fied that Miles was a “regular” drunk- 
ard at the time the policy was taken 
out and continuously to the time of his 
death. 

The company lost in the lower court, 
and contending that Miles committed a 
fraud on them in making false answers 
to the above questions, they appealed 
the case. The higher court could find 
no ground to discredit the testimony of 
the six witnesses for the beneficiary as 
against the five for the company and 
therefore, held the verdict of the Jower 
court in favor of the beneficiary should 
stand, but the court intimated that if 
it had been proven that Miles was a 
“regular” drunkard at the time he took 
out his policy and stated he did not 
drink, the company could legally exer- 
cise its right to return the premium and 
rescind the policy, freeing itself from 
liability therefor. 

The Columbian National Life of Bos- 
ton announces the appointment of 
Claude D. Moody of that city, but 
formerly of Louisville, as its general 
agent for Kentucky, with offices in the 
Stark Building at Louisville. 





DEBAR PART-TIMERS 


Action of Association in Richmond, Va. 
—T. F. Witt Joins Officers’ 
Camp 

Members of the Richmond Associa- 
tion of Life Underwriters agreed unani- 
mously at their May meeting to debar 
part-timers from further operations af 
ter July 15. They adopted the follow- 
ing plan reported by the executive 
committee: 

“No member shall in Richmond and 
vicinity after July 15, 1917, allow di- 
rectly or indirectly any life insurance 
commission to any person who is not 
a bona-fide life agent devoting his or 
her whole time to life insurance, excep' 
to a person or persons known to be in 
the general insurance business who 
represents one and only one life com- 
pany and has a bona fide signed con- 
tract with the life company he repre- 
sents and first tenders to that com- 
pany all his life insurance business.” 

The association accepted the resigna- 


tion of its secretary, T. Foster Witt, 
special representative for the Penn 
Mutual, who has gone to Fort Myer, 


Va., to enter the officers’ training camp 
there. Mr. Witt is a graduate of the 
Virginia Military Institute, having been 
star quarter on the football team for 
several seasons. R. E. Lewis, cashier 
of the Richmond agency of the Mutual 
Life of New York, was chosen secre 
tary in his place. The following new 
members were admitted: Ralph P. Har- 
rison, Union Central; W. B. Cridlin, 
Atlantic Life; B. R. Elam, Connecticut 
Mutual. 


HELEN’S CHOICE 

Give me a man who: drinks good, 
hot, dark. strong coffee for breakfast! 
«a man who smokes a good, dark, fat 
cigar after dinner!—Helen Rowland, in 
the “Evening World.” 

Especially if he keeps up his insur- 
ance, is the comment of F. P. A. in the 
New York “Tribune.” 


NETTLESHIP PROGRESS 
Secretary Tuck, of the Century Life 
cf Indianapolis, advises The Eastern 
Underwriter that G. M. Nettleship, 
ugency manager for Ohio, closed up his 
first month with that company with 
$100,000 of business. 








Business Attending to Business 


General business is prosperous and the public confidence is proof against all alarms. 
Our deliveries for the first three months were much larger than for the first quarter 
in 1916. Patriotism requires that business shall attend to its business with the utmost 
zeal, that the stability of finance may remain unshaken; even as patriotism requires 
that every American shall support the government by such means as are his to con- 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 


- pany, of 








A Statement By 
Basil S. Walsh 


DISCUSSES DECISION OF CHAN- 
CELLOR OF DELAWARE COURT 








Position of Company Sustained—Has 
About $19,000,000 of Insurance 
in Force 





Basil S. Walsh, president of the Home 
Life insurance Company of America, of 
Philadelphia, (which company should 
rot be confused withthe Home Life. of 
New York,) issues the appended state- 
ment in connection with the decision 
of the Chancellor in the Court of Chan- 
cery of Delaware in favor of the Com- 
which he is the head, after 
‘ong litigation of a suit instituted by 
some of its stockholders. 

Suit was instituted in the cogt of chan- 
cery of the State of Delaware by certain stock- 
holders against the Home Life Insurance Com. 
pany of America, and after litigation cover- 
ing a period of several months, a decision was 
handed down by the Chancellor on the 19th 
of April, sustaining the position of the insur 
ance company in every way and denying re- 
lief to the complaining stockholders, 

In his decision the learned Chancellor states 
in regard to dividends paid on the stock of 
the Company: 


“If the complainants desire to pursue this 
branch of the case further by amendments to 
the prayers of the bill, it will probably be 


necessary to refer this branch of the case to 
an insurance expert as master to consider the 
evidence and report thereon, whether the divi- 
dends have been declared otherwise than from 
the surplus or profits of the business of the 
insurance company. An opportunity will be 
given to counsel to be heard on this point be- 
fore entering a decree.” In conclusion the 
Chancellor states, “Unless, therefore, the com- 
plainants be given some relief based on the 
payment of dividends, the dismissal of the bill 
would follow.” 

This victory is of very great consequence 
to the Home Life Insurance Company of Amer- 
ica, and is a proof of its stability and stand- 
ing in the community, notwithstanding the ad 
verse criticism directed, not only against the 
Company, but the actions of its officials against 
whom charges were made. The business of 
the Company during the past year was the 
most satisfactory in its entire history. 

We are satisfied that the complainants ir 
this case, led by a discharged employe of the 
Company, will endeavor to deceive the stock- 
holders as to the complete vindication of the 
Company and its officers, as their actions 
throughout this attack on the Company have 
been prompted by motives of revenge. Any 
information that you may desire in regard to 


the decision will be gladly furnished by the 
officers of the company, 

The Plaintiffs 
The plaintiffs in the suit were: Thomas 


Kingston, Julia M. Mack, Warren Geiger, John 


W. Dean, Mary F. Lynch and John C, Ma 
innis The defendants were Basil S. Walsh, 
Bala, president of the Company; F. Pierce 
Buckley 


and Mr. Cunningham, vice preastenta; 
Joseph L, Durkin, secretary, and John J, Gal- 


lagher, treasurer 


The plantiffs alleged that the affairs of the 
Company had ‘been mismanaged, stock had 
been fraudulently transferred and unearned 


dividends paid 
COMPARATIVE STATEMENT OF THE 
PROGRESS OF THE COMPANY 


Premium Policy Insurance 

Year Income Assets Reserve in Force 
1912 $365,592 $516,159 $267,568 $12,402,260 
1913 473,987 604,768 381,685 13,931,720 
1914 502,037 720,869 501,777 14,848,234 
1915 528,748 813,234 605,008 16,049,381 
1916 615,095 990,043 722,801 18,610,421 
The officers of the Company are: 
Basil S. Walsh, president; F. Pierce 
Buckley, vice-president; P. J. Cunning- 


ham, vice-president; Joseph L. Durkin, 
secretary’ John J. Gallagher, treasurer; 
Dr. E. Bryan Kyle, medical director; 
Hon. John P. Connelly, general counsel; 
George A. Huggins, actuary. 

USEFUL INSURANCE CHARTS 

The 1917 life insurance and fire in- 
surance charts of the “American Un- 
derwriter” for the year ending Decem- 
ber 31, 1916, contain much of value and 
interest to all insurance men, The 
first of these charts relates to all the 
rrincipal stock fire insurance compan- 
ies, both domestic and foreign. It in- 
cludes complete underwriting and in- 
vestment exhibits of gains and losses 
and other official data compiled from 
statistics of the New York State In- 
surance Department. The other chart 
covers life insurance companies and 
shows among other things the status 
at the end of the year of practically 
every legal reserve life company. 
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ELECT CARL G. WINTER 
New President of Public Savings 
Insurance Company of Indianapolis 
—Educated as Physician 
Carl G. Winter 
president of the Public Savings Insur- 
ance Company of America, Indianap- 
olis. He has been a director in the 
Company since 1910, and was also as- 


has been elected 


sistant medical director. 

Mr. Winter is an eloquent speaker and 
has a genial and pleasing personality. 
He received his academic education at 
Wabash College, Crawfordsville, Ind., 
and his medical education at Cincinnati 
Medical College. 


-AETNA BUSINESS CAMPAIGN 
The Buffalo and Syracuse agencies 
of the Aetna Life are busily engaged 
in seeking each other’s scalps—in a 
business way, of course. Augustus H. 
Knoll of the Buffalo agency, has issued 
a defy to the Syracuse organization 
in which he says: “Having been ad- 
vised by the Company that } am to go 
after your scalp in the 1917 Business 
Getting Campaign, I now assure you 
that I intend to get it and ! will start 
in by taking a good piece of it in the 
Syracuse-Buffalo accident and health 
contest this month.” 

Heavy casualties are expected and 
the insurance red cross contingent has 
been notified. 


HUNT RENEWS ATTACK 

President W. H. Hunt, of the Cleve- 
land Life, has issued another attack 
on new insurance company promoters. 
He says in part: 

“If the police functions of the State 
were properly exercised, Ohio would 
quickly be made free from the activities 
of these lingering, unscrupulous pro 
moters whose operations have been re 
duced to feeble éfforts to obtain daily 
‘meal tickets’ in continued petty pecu 
lations.” 


DEATH OF WILLIAM F. J. McKEE 

William F. J. McKee, of the Shamo- 
kin, Pa., office of The Prudential Life 
Insurance Company, died there last 
week. Mr. McKee, who was one of the 
oldest insurance men in ‘is district, 
was 69 years old. He had been in the 
insurance business for 27 years, all the 
time under the banner of The Pruden- 
tal. Two years ago the Company gave 
him a gold medal in commemoration 
of his twenty-fifth year with the Com- 
pany. He is survived by his widow and 
u stepdaughter. 





REACHING $100,000,000 GOAL 

The Kansas City Life of Kansas City 
announced at the beginning of the year 
that its aim in 1917 was to have at 
least $100,000,000 insurance in force by 
December 31. At the rate of produc- 
tion so far this year, despite increased 
taxation, the Company will reach its 
goal by the second month of summer. 


BLANK COMMITTEE MEETS 

The committee on blanks of the 
National Convention of Insurance Com- 
missioners met here this week. 
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MUST TELL WHO OWNS STOCK 

To maxe it impossible for any life 
insurance company operating in Wis- 
consin to be exploited, Insurance Com- 
missioner Cleary has prepared a Dill 
for submission to the legislature this 
week. The measure requires all stock 
life insurance companies operating in 
Wisconsin to file with the insurance 
cepartment a list of stockholders and a 
list of all transfers of stock. No trans- 
fer can be voted by the new owner 
until transfer is filed and 
acknowledged by the department of in 
No director can be elected to 


notice of 


surance, 
fill a vacancy except by a vote of the 
stockholders upon 20 days’ notice of all 
the stockholders and 15 days’ notice to 
the insurance department. Insurance 
Commissioner Cleary believes that this 
bill will curb the activities of any ex- 
ploiter who may contemplate operating 
in Wisconsin. 


SOUTHLAND WAR POLICIES 

The Southland Insurance Company, 
of Dallas, Texas, has made public its 
war service regulations. War service 
extra premium of $37.50 per $1,000 be- 
comes payable on and after June 1. 
Aeronautic and submarine service is 
barred absolutely. Disability benefits 
will not be paid to any one engaged in 
military or naval service. Term policies 
will not be issued if applicant be under 
35 years old. 


Surplus 
(Continued from page 6) 


called “dividend,” reduces cost of insur- 
ance, and in general, it may be said that 
the efficiency of the management of a 
company is measured by the extent to 
which the net cost of insurance to the 
individual member is so reduced. 
General Surplus 

A general surplus fund must be cre- 
ated and on hand lest contingencies 
arise which the insurance company 
would otherwise be unprepared to meet. 
This general surplus is of necessity cre- 
ated by setting aside a portion of the 
current surplus or savings from time to 
time. It might be hazardous to set 
aside too small a portion of surplus and 
it would be unfair to the policyholders 
to set aside too large a portion. The 
proper amount that should be held in 
the general surplus is a question of 
judgment upon which the decision of 
the management of the company must 
be final, arising, as it does, from their 
knowledge of the nature of the com- 
pany’s investments and general busi- 
ness conditions. It is not necessary 
that the general surplus fund increase 
in the same ratio as the assets, because 
as a company increases in size it be- 
comes more stable and relatively less 
general surplus is necessary, especially 
if its investments are of a character 








Founded 1865 


The PROVIDENT 


Life and Trust Company 


OF PHILADELPHIA, PA. 


What do most men fear? 
An insufficient income for 
their wives and children 
if they die, and for their 
own old age if they live. 

WE WILL INSURE THE 

INCOME IN EITHER EVENT. 


Write for Information 
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E INSURANCE COM 
OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 


THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 








not subject to extensive fluctuations in 
value. A company investing in stocks 
liable to sudden and violent fluctuations 
would require, for the sake of safety, a 
larger general surplus to be withheld 
from current savings than a company 
the investments of which are in first- 
class mortgages and bonds. 

From year to year the current surplus 
earnings of the company is determined, 
a suitable proportion increasing the gen- 
eral surplus fund and the remainder ap- 
portioned to the policyholders in the 
form of dividends. 


Arrested For Defalcation 
(Continued from page 3) 
falcations. He promptly paid the in- 
terest on the securities as it fell due, 

ut is said. 

Banking Commissioner’s Statement 

Banking Commissioner Lafean in 
Harrisburg said: 

“The officials of the Banking Depart- 
ment have been engaged for several 
weeks past in making an examination 
of the Pennsylvania Company for Insur- 
ances on Lives and Granting Annuities 
of Philadelphia, and the embezzlement 
of securities alluded to in the papers 
was discovered about the close of the 
examiners’ work. 

“A special written report has been 
made to the Commissioner of Banking, 
relating +o the defalcation, and was 
submitted to the Attorney General of 
the Commonwealth for his action 
thereon. 

“IT am informed the loss to the Com- 
pany will be considerably reduced, as 
the supposed guilty party was bonded 
in a large sum, and in no event should 
it affect the corporation’s financial in- 
tegrity, as it has a capital, surplus and 
undivided profits of more than $7,- 
000,000. 

“This Company was incorporated by 
a special act of the Legislature, March 
10, 1812. Its officers and directors are 
men of high standing and among the 
best known in the city.” 





The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most se to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL _ TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 











Build YourOwn Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








OLDEST, 
Southern Life 


ASOGS siccoccree 
Liabilities ..ccccccce 
Capital and Surplus 
Insurance in Force . eccccccccccce 
Payments to Policyholders since Organ 












ion. 
Is Paying its Policyholders over.............. 
GOOD TERRITORY FOR LIVE AGENTS 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


LARGEST STRONGEST 
Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1916: 


$14,464,552.23 
12,436,717.56 
2,027 ,834.67 
+» 118,349,212.00 
eeees _ 18,119,172.50 
$1,300,000.00 annually 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








The question of whether 
What a man can save more 
Will Your money by placing it in 
Money Earn? a savings bank than by 
investing it in insur- 
ance, is interestingly discussed in a 
recent issue of Twin City “Life,” pub- 
iished in St. Paul and Minneapolis. In 
ciscussing the question, the paper says: 
“I can invest my money to better ad- 
vantage than buying life insurance.” 


We frequently hear this statement 
made. Is it true? There are several 
factors that have to be taken into 


consideration: 1. Will you save reg- 
ularly, the same as you would pay life 
insurance premiums? 2. Can you al- 
ways promptly invest these small sums 
of money at a good rate of interest? 
3. Will you live long enough so that 
your accumulations will amount to as 
much as the proceeds of the policy? 

To the first two questions we can al- 
most unanimously reply—iNO! Few 
persons have the perseverance to save 
definite sums annually for a period of 
ten, fifteen or twenty years, unless 
there is some definite object to force 
them, such as paying life insurance 
premiums. 

It can also be said without fear of 
contradiction, that small sums of money 
such as $25, $50 or $75 per year, cannot 
be promptly and safely invested, and 
the only disposition that can be made 
of them is to place them in the savings 
bank at 3, or 4 per cent. interest until 
the amount is large enough to invest 
otherwise. 

The third question determines the 
problem. There is no doubt but that if 
a man lived long enough, he could in- 
vest his money to net his estate more 
than the proceeds of a life insurance 
policy, but it would take a great many 
years, and he cannot tell how long he 
will live. It is a speculation pure and 
simple because no one can tell how 
long a certain individual will live, but 
life insurance is not a speculation be 
cause one can tell with reasonable ac- 
curacy the average length of life of 
10,000 or more individuals. The fol- 
lowing table shows what rate of simple 
interest your money invested in a 20 
Payment Life Policy would yield, in 
case of death from one fo forty years, 
after the policy is issued; 


If Death Age of Insured at Entry 
occurs in 25 35 45 
years Per cent, Per cent. Per cent. 
: 3941. 3215. 2493. 
1313. 1071. 831 

Derkceneiszanevoede 657. 535. 415. 
394 321. 243. 

Dinnsscnenctessene~ Ge 153. 118. 
188. 115. 89. 

141. 89, 69. 

1”. 71, 55. 

87. 58. 45. 

71. 48. 38. 

32. 23. 18. 

18. 14. 11. 

17. 12. 10. 

15. 11. .. 

14. 11. 8. 

13. 10. 8. 

12. 9. 7. 

9. Ze S. 

8. 6. 5. 

3 6. 4. 

Po 6. 4. 

re 5, 4. 

Pa 5. 4. 





You chou also bear in mind that the 
average expectancy of life of a man at 
age 25 is less than 39 years, and at age 
45, less than 39 years, and at age 45, 
less than 25 years. Of 100 men start- 
ing their savings at age 25, 17 will die 
before the end of twenty years, and 
45 before the end of the forty years; 
of 100 at age 35, 22 will die before the 
end of twenty years and 68 before the 
end of forty years; of 100 at age 45, 33 
will die before the end of twenty years, 
and all but eight will be dead at the 
end of forty years. 


The minds of some men 
are so constructed that 
they are always pessi- 
mistic as regards their 
own abilities or the ac- 
complishment of the thing which they 
are trying to do, says R. W. Stevens, of 
the linots Life. When they have a 
rroposition to present instead of study- 


Stevens on 
Inverted 
Salesmanship 


ing that proposition from the stand- 
point of why the man to whom they 


ere going to present it should accept it, 
they think up all the reasons why they 
would not accept it, if they were in the 
place of the prospect. In other words, 
they undertake to sell by the elimina- 
tion of reasons why the purchase should 
uot be made, and put but very little, if 
any, stress upon the reasons why the 
purchase should be made; and since the 
average man who is approached with 
2» proposition not of his own seeking 
is instantly on the defensive and op- 
posed to its purchase no matter how de- 
sirable and advantageous to him the in- 
vestment might prove, salesmen of the 
ivpe described never achieve note- 
worthy success, 

Tie slogan “Sell Yourself’ means 
look into the proposition you are pre. 
renting with a view of discovering all 
the reasons why you shouiG invest in 
it. paying no attention whatever to rea- 
s0ns why you should not invest; and if 
#S a result of your investigation you 
find sufficient reasons as to why you 
should invest, you can safely go ahead, 
forgetting all about the reasons. if any 
there may be, as to why you should 
not do so. 

The present day war 
-elling argument for 
neither is it an 
purchase. 
introducing 


clause is not a 
life insurance, but 
argument against its 
There is no more reason for 

the war clause into the 
sales talk than there would be for call- 
ing the suicide provision to the pros- 
pect’s attention and pointing out to him 
that deata by his own hand during the 
first two years of the policy limits the 
Company’s liability to the return of the 
premiums paid. 

Inverted means: upside down; back 
end to; contrary, or opposite to logical 
order. The world always looks upside 
‘own when you stand on your head. 


THE 











Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


~ Of the People 
The Company By the People 
2 ——. For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Says Advertising is 
Not an Expense 





New York, May 15, 1917. 
Editor The Eastern Underwriter:—I 
have noticed in one 
advertisements lately, this statement in 


or two life insurance 


parenthesis at the bottom of the adver- 
tisement. “This advertisement not at 
the expense of policy holders.” 

Now, strictly speaking, that is not 


true, for the agent in whose name these 
advertisements have appeared gets his 
compensation from a part of the pre 
miums of the policy holders, and so the 
policy holder does pay for the adver- 
tisement. Therefore, that is a piece of 
sophistry which should not be permitted 
to go unchallenged. 

In the same statement, I find a deep- 
er and more serious fault, namely, the 
implication that advertising is an ex- 
pense. 

I submit that good advertising of an 
educational nature is not an expense at 





Representing 


parable benefits of the 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
‘oldest company in America 
mean certain success for you. 





34 NASSAU STREET. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


NEW YORK, N.Y. 








all but an investment and that if men of 
J. I. D. Bristol’s* influence would take 
the trouble to understand this well-es- 
tablished fact—I might almost say 
axiom of modern business—there would 
be less apathy and even antagonism 
toward advertising on the part of the 
“men higher up” in the great insurance 
companies. 

“Tis true, ‘tis pity; pity ’tis ‘tis 
true,”—that the insurance companies 
refuse to see that educational adver- 
tising is now a tried and proven in- 
strument of big business. The great 
railroads, financial institutions and re- 
cently the Bethlehem Steel Company 
have followed the paths blazed years 
ago by advertisers too numerous to 
mention who educated millions to 
recognize a new need, a new economy 
or a new way of thinking. 

It is difficult to conceive of a busi- 
ness more truly in the public service— 
more vitally in need of interpretation 
to the public—more hampered by the 


lack of educational advertising—than 
the life insurance business. 
To my mind, therefore, it is little 


short of treason, for insurance men to 
spread the doctrine among the public 
no less than in their own circles, that 
advertising is an expense. 

J. A. RICHARDS, 


*“Mr. Richards here refers to Mr. 
advertisement in a magazine which 
the following statement: 
Not at the 


Bristol's 
included 
“This Advertisement 
Expense of Policyholders.” 


FRANK SYKES MONTH 





Fidelity Mutual Field Workers Set 
Aside Period to Break May 
Records 


This gladsome month of May, when 
spring should be here but isn’t, has 
been designated by the field men of the 
Fidelity Mutual Life Insurance Com- 
pany as “Frank Sykes Month,” in honor 
cf Frank Sykes, assistant manager of 
agencies. This unique honor came un- 
eolicited by Mr. Sykes—it was the call 
of the field men, pouring in in the 
siape of letters and telegrams. As a 
result, the Sykes campaign to eclipse 
ell May records is well under way and 
every field man is working his head 
off for the new assistant agency man- 
ager—who has been their friend these 
many montis. 

Mr. Sykes is editor of “The Field 
Man,” one of the best of the Company 
organs, and through his activities in 
this field, came into close personal con- 
tact with the workers after whom the 
publication was named. 
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THE ANTIDISCRIMINATION LAW 
OF NEW YORK STATE 
Superintendent of Insurance Phillips 
has ordered that fire insurance rates 
in certain portions of the Bronx East 
of the Bronx River shall be reduced 
to the same figure as those prevailing 
in the Bronx West of the River. The 
Bronx River has been the dividing line 
between the territory in ‘vhich rates 
are made by the New York Fire In- 
surance Exchange and that in which 
rates are made by. the Suburban Fire 
Insurance Exchange. The rates pre- 
vailing West of the Bronx River are 
those which apply throughout the 
territory of the New York Fire In- 
surance Exchange, and the rates 
East of the Bronx River are those 
which apply throughout the territory 
of the Suburban Fire Insurance Ex- 

change. 

At a hearing before the Superin- 
tendent on March 30, 1917, certain 
evidencé was produced to show that 
the water supply, fire department and 
police supervision in the Bronx are 
substantially the same on both sidvs 
of the River, and based on this evi- 
dence, the Superintendent finds that 
an unfair discrimination in rates ex- 
ists in those sections Eart of the 
Bronx where the streets are graded 
and paved, and that the rates in such 
sections should be the same for simi- 
lar construction as those West of the 
Bronx. 

Interpretation of the anti-discrimina- 
tion law is sometimes difficult, and 
the departmental viewpoint and the 
underwriting viewpoint can’t always be 
reconciled. It has been the claim of 
the Suburban Exchange that from a 
practical underwriting standpoint, con- 
ditions on the two sides of the River 
are substantially different. Even if 
it be granted that the water supply, 
fire department and police supervision 
are as good on one side as the other, 
there still remain conditions which 
underwriters say should be recognized 
in the rate. For instance, the East 
Bronx is largely frame construction, 
while the West Bronx is largely brick; 
the East Bronx is developed only along 
comparatively narrow lanes while the 
West Bronx is quite generally de- 
veloped. This is further shown by the 
last available figures which give the 
density of population of the West 


Bronx as 63 inhabitants per acre, while 
in the East Bronx it is only 7.3 in- 
habitants per acre. The East Bronx 
is now undergoing a _ reconstruction 
period while the character of the West 
Bronx is pretty well settled. Under- 
writers also claim that conditions gen- 
erally East of the Bronx are suburban 
rather than urban, and do not differ 
materially from those which prevail 
generally in the counties contiguous to 
New Yorx that are included in what 
may be termed “The Commuting Zone”; 
furthermore, that, in any case, since 
the same rates prevail throvghout the 
Suburban Field, no unfair discrimina- 
tion exists. 

Underwriters generally regret that 
Superintendent Phillips did uot share 
this view. Furthermore, the order 
means a reduction of rate which the 
companies can ili afford at the present 
juncture, and it has been stated that 
some companies intend to cease doing 
business in the section affected, believ- 
ing that New York City rates will 
prove to be below fire cost when ap- 
plied East of the Bronx. 

It is not generally realized how seri- 
ously the fire insurance companies are 
affected by the tremendous increase in 
the cost of practically everything. Fire 
insurance rates have not increased; if 
anything, they have decreased, yet a 
fire of five minutes’ duration today 
does fully 25 per cent. more damage 
than it did three years ago, because of 
the fact that the cost of repair or 
replacement is fully'25 per cent. great- 
er than then; therefore, merely to con- 
tinue present rates, is equivalent to a 
substantial reduction of rates. Added 
to this, the companies are faced with 
the payment of increased iaxes; they 
have felt compelled to increase salaries 
of the lower paid clerks, or to give 
bonuses amounting to the same thing, 
so that they are facing increased costs 
both from the expense standpoint and 
loss standpoint. State supervision does 
not permit much elasticity in rates, 
and underwriters regretfully note that 
when discrimination is found in fire 
insurance rates its removal spells a 
reduction in rate; never an increase. 
Indeed, the very terms of the Anti- 
Discrimination Law of New York State 
prescribe that a discrimination found 
to exist shall not be removed by in- 
creasing a rate or a set of rates. If 
there comes a year when premiums do 


not increase, yet the aggregute of fire 


losses remains the same and expenses 
likewise, the fire insurance business 
will be facing a grave crisis. 


INSURANCE AXIOMS 
“Life insurance is wife insurance.” 
: * © - 

It’s a wise agent who knows his own 
policy. 

* * * 

If Adam had had a “use and oc- 
cupancy” policy he would not have felt 
so peeved about the garden of Eden. 

* + + 


It is reported that Noah carried a 

floating policy on the ark. 
a * - 

Damon and Pythias formed the first 
mutual life assurance company on 
record. 

* ¢ ®@ 

The greatest “war risk” for some 
men is the possibility of being con- 
scripted. 





CLARENCE F. BIRDSEYE 





Clarence F. Birdseye, recently held in 
$10,000 bail on an indictment for al- 
leged conspiracy in connection with the 
control of the Pittsburgh Life & Trust, 
is now the central figure in a strong 
fight against extradition, as he is want- 
ed by both New York and Pennsylvania 
authorities. The principal interest in 
the case now turns about the real value 
of the Dare Lumber Company. Attor- 
ney Thomas Patterson, counsel for W. 
H. Nimick, former president of the 
Pittsburgh Life, who sold stock to 
Birdseye, asserts that the Dare Lumber 
Company owns 18,000 acres of timber 
land, and that on this land, in addition 
to millions of feet of timber, is a great 
deal of pulpwood. The point is made 
that the timber land may be so valu- 
able as to cover the Pittsburgh Life & 
Trust transactions. 

Birdseye has retained prominent New 
Yorx counsel and says he is going to 
fight. The Eastern Underwriter has 
secured his picture which is reproduced 
in this column. The promoter is more 
than sixty years old, is so near-sighted 
that he reads a paper by holding it 
close to his eyes, and first attracted 
attention as a compiler of legal deci- 
sions. At one time he was the man 
behind the “Higher Education Associa- 
tion,” and was also directing editor of 
that association’s publication “The 
American College.” 

. - * 

Dr. Frederick L. Hoffman, statistician 
of The Prudential Insurance Company 
ot America, has just completed an ex- 
tended trip through Louisiana, in the 
private car of the State Board of 
Health, with Dr. Oscar Dowling, the 
president of the board; Dr. W. H. See- 
mann, president Louisiana State Medi- 
cal Society; and Dr. H. C. Carter, 
senior surgeon of the United States 
Public Health Service, in the fur- 
therance of the State-wide campaign 
for malaria eradication, improved ac- 
curacy and completeness in birth and 
death registration, and public health 
niatters generally. The principal stops 
made were: New Orleans, New Iberia, 
Lake Charles, De Ridder, Shreveport, 
Monroe, Tallulah, Baton Rouge and 
Alexandria. Some twenty or more pub- 
lic meetings were held, including medi- 
cal societies, high schools, churches, 
etc. A special effort was made to 
reach the negro population, in view of 
the fact that the death rate among that 
element of the Louisiana population, 
from all causes, as well as from mal- 
aria, is decidly excessive. 


pated that as the result of the State- 
wide education, material progress will 
be made in the direction of malaria 
eradication and the required improve- 


It is antici-~ 











ment in the accuracy and completeness 
5f vital statistics, so as to qualify at 
least a number of parishes for admis- 
sion to the United States Registration 
Area. 

a na .- 

John D. Henderson, assistant man- 
ager of the Pittsburg: Branch of the 
Travelers liability department, also one 
of the members of the Henderson, 
DuBois & Carter agency of Herkimer, 
N. Y., entered the Officers Training 
Camp at Madison Barracks, N. Y., May 
12. Mr. Henderson was a member of 
the Ft. Sheridan Training Camp in 
1915. With D. J. Carter of the same 
firm a Lieutenant in the Home Defense 
Corps Company of Herkimer, this 
agency is snuggling up to Uncle Sam 
in good shape. 

+. 

Richard Bedford Bennett, of Calgary, 
Canada, Sas been elected a director 
in the Metropolitan Life. Mr. Bennett 
was born in New Brunswick, but has 
lived in Calgary for more than twenty 
years. He has been a member of 
Parliamen* a number of years and is 
expected to become a member of the 
Senate, a life office. He is chairman 
of the National Service Commission of 
the Dominion and in years gone by, 
was counsel for the Canadian Pacific 
Railroad. He is a man of highest 
character, and because of ‘is many 
qualifications, is expected to become a 
valuable acquisition to the directorate 
ef the Metropolitan. 


F. W. Hubbell, secretary of the Equi- 
table Life Insurance Company of Iowa, 
has enlisted in the artillery, as has his 
brother “Jim,” who won the Inter-col- 
legiate Golf Championship recently. 

* * 7 


J. F. Hastings, assistant manager of 
the North British & Mercantile, has 
been ill for a month. 

* 6 * 

J. Lester Parsons, of Crum & For- 

ster, is in Hot Springs, Va. 
* * - 


John H. Stoddart, of the New York 
'Jnderwriters’ Agency has returned from 
the Pacific Coast. 

o * + 

A. A. Springmeyer, secretary to 
George T. Wilson, second vice-presi- 
dent of the Equitable Life of New York, 
has composed the music for a song en- 
titled “America,” the words for which 
were written by ‘Samuel Francis Smith. 
Mr. Springmeyer also wrote the words 
and music for the Equitable “Alma 
Mater.” 

e * © 

Claude Norie-Miller, former man- 
ager of the General Accident, is the 
first of the well-known insurance men 
to be killed in the war. He was with 
a Canadian contingent on his way to 
Egypt when the end came. C. Norie- 
Miller was the son of the home office 
manager, and resigned about two years 
ago, later entering the Service. 

- + * 


GETS MASS. LICENSE 

The Norwegian Globe Insurance 
Company, Ltd., has been licensed by 
the Massachusetts Insurance Depart- 
ment for the transaction of re-insur- 
ance of fidelity and surety, accident 
and health, liability, compensation, and 
burglary insurance. 





TOKIO IN MASSACHUSETTS 

The Tokio Marine Insurance Com- 
pany, Ltd., of Tokio, Japan, has to-day 
been admitted to Massachusetts to do 
marine business. Patterson, Wylde & 
Windeler are named as agents. 





The Pennsylvania Senate has passed 
a bill (already passed by the House) 
«zuthorizing insurance companies to in- 
sure against damage by bombardment. 
The bill now goes to Governor Brum- 
hbaugh for his signature. 








Po eet in 
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FIRE INSURANCE DEPARTMENT 








Electrical Contractors 
Meet Insurance Men 


CONFERENCE HAS GOOD RE- 
SULTS; COMMITTEE APPOINTED 





Agree About Charges for Inspection 
and Other Points That Have Been 
Under Discussion 





As a result of a conference in New 
York between underwriters, members 
of rating and inspection associations 
and representatives of the electrical 
industries, a harmonious understanding 
was reached with regard to the rela- 
tions between the underwriters and 
the electrical contractors. F. W. Day, 
of the Royal, was chairman of the 
meeting. Others who attended were 
F. J. T. Stewart and J. C. Forsyth, 
New York Board of Fire Underwriters; 


R. G. Potter, Arthur Paddon, Under- 
writers’ Association of New York 


State; H. E. Hess, J. Lester Parsons, 
G. E. Bruen, Suburban Exchange; E. 
H. Sigison, Buffalo Association of Fire 
Underwriters; J. P. Ryan, Secretary of 
Advisory Board of the Allied Electrical 
Industries of the State of New York; 
J. J. O'Leary, Buffalo, president; C. 
C. Mackenzie, Syracuse; L. R. Rogers, 
Schenectady, and J. F. Schroeder, 
Albany, representing the Electrical 
Contractors’ Association of New York. 

It was the consensus that the charge 
made by the U. A. N. Y. S. for in- 
spection of slight alterations and ad- 
ditions to existing installations seemed 
a little high. It was also agreed that 
the charges for inspecting electrical 
installations in the country should not 
be the same as in the city, but should 
be higher. 

At present the U. A. N. Y. S. makes 
no charge whatever for inspections of 
small installations in case the original 
equipment was approved and certificate 
issued, After considerable discussion 
it was agreed that this practice was 
erroneous in principle and that a 
charge should be made for inspection 
of any wiring or equipment however 
trifling in amount, which charge will 
be small 

A committee was appointed for fur- 
ther conference, 

W. R. McLEOD DEAD 

W. R. McLeod, New York State agent 
of the Dubuque Fire & Marine at Syra- 
cuse, died suddenly on Sunday of heart 
failure. Mr. McLeod has represented 
the Dubuque as State agent for a long 
term of years. He leaves a wife and 
family. The funeral was held on 
Wednesday. 











BISSELL NAMES COMMITTEES 


Announces Names of Men to Advise 
With National Council 
of Defense 





President Bissell of the National 
Board of Fire Underwriters, has an- 
nounced the names of those he has 
appointed on various committees to 
co-operate in advisory capacity with 
‘he National Council of Defense. The 
various committees consist of: 

President’s Adviscry Committee—F. C. 
Buswell, Chas. L. Case, Frank Lock, John 
O. Platt, H. A. Smith. 

Arkansas Committee—Gilbert Leigh, chair- 
man; J. V. Boyle, J. S. Speed. 

Chicago Committee—W. H. Sage, chair 
man; Benjamin -Auerbach, Neal Bassett, 

F. S. Danforth, A. G. Dugan, Thos. E. Gal- 
lagher, J. O. Harding, Chas. L. Hecox, John 
Marshall, Jr., C. Ky Tuttle. C. kK. Street. 

Dallas Committee—Sam, P, Cochran, chair- 
man; D. D. MeLarry, C. F: Thomas. 

Louisiana and Mississippi Commi:tee 
Clarence F. Low, chairman; T. B. Norton, 
J. B. Ross. 

Middle States Committee—J. B. Morton, 
chairman;. E. T. Cairns, Sheldon Catlin, 
Geo. Davies, J. B. Lauber. 

New England Committee—E. C. Benton, 
chairman; Guy Beardsley, W. R. Hodge, 
Geo. Neiley, F. W. Sargeant, Geo. Shepley. 

New York Committee—F. C. Buswell, 
chairman; Geo. Branson, Frederick W. Day, 

*. W. Jenness, Geo. Kline, C. G. Smi h, 
W. H. Stevens, Geo. A. Viehmann, E. W. 
West. 

Northwestern Grain Elevator Committee 
47. R. Bigelow, chairman; A. D. Baker, 
Walter Fisher, Chas. W. Higley, Chas. E. 
Sheldon. 

Pacific Coast Committee—W. J. Dutton, 
chairman; A, } Brown, Dixwell Hewitt, 
A. A. Maloney, A. W. Thorntom 
Southeastern Committee—S.  Y. 
chairman; H. 1 Bush, Milton 
W. H. Palmer, W. R. Prescott. 


Tupper, 
Dargan, 


The annual meeting of the National 
Poard is next week. 


BROKERS’ RESOLUTION 

At a meeting of the Fire Brokers’ 
Association of New York the following 
resolution was adopted this weex: 

Resolved, That it is the sense of the 
Fire Brokers’ Association of the City 
of New York, Inc., in regular meeting 
assembled, that our members shall not 
make the absence of any insurance 
brokers (whether members of this as- 
sociation or not) in such service, the 
occasion to interfere with or solicit or 
seek to obtain or receive the business 
of any such brokers to their injury or 
disadvantage; and that we shall en- 
deavor to conserve the business and 
interests of such brokers during their 
absence on account of the war. 

Plays Baseball 

Sugene Gauvin, of the Gauvin 
Agency, which has grown faster than 
any other agency in town during the 
past few months, is one of the best 
haseball players in New York, and has 
turned down offers from big leagues. 
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“Agents Everywhere” 





NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 





123 William Street, NEW YORK 


FIRE 
TORNADO 
AUTOMOBILE 
RENTS 
SPRINKLER LEAKAGE 
‘ EXPLOSION 

» FULL WAR COVER 
« LEASEHOLD 


Use and Occupancy, Profits, 
Commissions — All Forms 


FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital ° ‘ 


Liabilities (Except Capital) 
Surplus to Policyholders . 


Statement January 1, 1917 


Assets ° ‘ ze 





‘ ; $1,000,000.00 
: 2,748,832.19 | 

: . 1,039,977.81 | 
. 1,708,854.38 











AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 


























LING BLUSHES TO-NIGHT 

Percy Ling, who was recently ap- 
pointed assistant general agent of the 
North British & Mercantile, will be the 
special guest of the Albany Field Club 
to-night. The Albany Field Club is not 
cnly a social but also an educational 
organization. Membership seems to 
bring a good luck talisman, and if this 
continues the club will soon have a 
waiting list about as long as that of 
the New York Bankers’ Club in the 
Equitable Building. 


UNDERWRITERS MEET 

The Orange County (N. Y.) Board of 
Fire Underwriters met in Middletown 
last week and after a social session 
were addressed by President E. Hecox, 
of the State Local Agents’ Association, 
The committee on the new constitution 
and by-laws also handed in its report. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 


$641,341.77 
Reserve ...... oe  -200,013.29 
Capital 300,000.00 
Surplus ......... 63,479.83 


RALSTON FOR PRESIDENT 

The annual meeting of the Fire In 
eurance Society of New York will be 
held this month. The report of the 
nominating committee follows: 

President, T. A. Ralston, Northern; 
vice-presidents, J. Lester Parsons, North 
River; C. H. Holland, Royal Indemnity; 
vohn A, Eckert, broker; Edmund 
Dwight, Employers Liability. 

New members of the executive com- 
mittee; A. E. Clough, loss committee 
New York Board; John H. Packard, 
London Assurance; Paul H. Graef, 
Benedict & Benedict, Brooklyn. 


They say that a snake's eye is hyp 
notic, which may account for the in- 
fluence the bird's eye exercised upon 
certain directors. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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THE LATE STANLEY BAGG 
Agency Was Purchased By Alonzo W. 
Haight—Hartford, Aetna, Spring- 
field, Albany, Represented 


The agency of Stanley Bagg, the 
Syracuse agent who died last week, was 

















THE LATE STANLEY BAGG 


purchased by Alonzo W. Haight in July 
1, 1910. It is now being conducted by 
Mr. Haight. 

Mr. Bagg, who had been in the in- 
surance business half a century, repre- 
sented the following companies: Hart 
ford, Aetna, Springfield and Albany, 


FIRE AND CASUALTY LEAGUE 
Home, Continental, Globe & Rutgers 


and Commercial Union are Winners 
of First Contests 


The Fire and Casualty Baseball 
League played the first four games ol 
its 1917 season last Saturday. The Globe 
& Rutgers defeated the United States 


Kidelity & Guaranty by a score of 15 
to 4; the Commercial Union defeated 
the Hartford by 19 to 7; the Home de- 


ieated the Caledonian by 12 to 7; and 
the Continental defdated the Preferred 
Accident by 10 to 9, 

The schedule of the League calls for 
games between the teams of the sev- 
eral companies which are members to 
be played on every Saturday between 
May 12 and September 1. Two games 
will be played at each of two locations, 
Prospect Park, and Lefferts Oval. One 
kame will be played at 2 o’clock and 
the other at 4 o’clock in the afternoon. 

The companies whose teams are 
members of the League are the Home 
insurance Co.. Hartford Fire, Caledon- 


ian Insurance Co.. Commercial Union. 
Preferred Accident, United States 


Fidelity & Guaranty, Continental Fire, 
and Globe & Rutgers. William F., 
Stanz, formerly with the 
Fire and now with Quinn, Warner & 
Quinn, is president of the League. 
G. W. Graham, of the Continental, is 
vice-president. and T. F. O’Donohue, of 
the Home, secretary-treasurer. The 
League is a combination of the Fire 
Insurance League and the Casualty In- 
surance League of last year. 


JOHN E. ALLEN DIES 
Join E. Allen, senior member of the 


insurance firm of Allen & Stults, of 
Hlighstown, N. J., died suddenly last 
week. Mr. Allen, who was 68 years, 
cld, was the oldest member of the 
loard of Corporators of Peddie In- 
stitute and chairman of the property 


committee of that institution for twenty 
years. He was identified with chured 
work and is credited with the success 
of the Citizens’ Building and Loan As- 
sociation of Highstown. He is sur- 
vived by his widow and a daughter, 


Hartford - 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











ADEQUATE 
FACILITIES 


ALL LINES | 





PHILADELPHIA 


CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PENNSYLVANIA 


NEW JERSEY 


PHILADELPHIA, PA. | 





SATISFACTION 
SEAVICE 


ALL LINES 











307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











BROKERS ACTIVITIES 











WRITES SPRINKLER LEAKAGE 
Germania Fire Appoints C. H. Vaughan 
Manager of New Department— 
Company’s Activities 
C. H. Vaughan, who has the past 
three years been with the sprinkler de- 
partment of the New York Fire Insur- 
Exchange, has been appointed 
of the sprinkler leakage 
cepartment the Germania Fire In- 
Company of New York.  Be- 
sides writing this class of business the 


once 
especial agent 

of 
suraace 


Company is also specializing in automo- 
bile, tornado, bombardment, explosion 
and tourists floaters. 

The Company have appointed to the 
ianagement of these departments ex- 
perts in their line assuring the brokers 
and the assured the very best of serv- 
ice. The Germania Fire is now known 
on the Street as one of the foremost 
progressive companies, 

* & *@ 


Explosion Cover on Woodward Iron 

Policies totalling $3,960,000 were writ- 
ten this week covering the Alabama 
plants of the Woodward Iron Co., of 
lielaware, The plants are situated out- 
side of Birmingham. The policies give 
full property damage and use and oc- 
cupancy coverage on glass furnaces 
and by-products plants. 

s + s 
$5,640,000 Line Offered 

A $2,500,000 use and occupancy line 
offered this week was on the Cleveland 
KHlectric Iuminating Co., Cleveland, O. 
Property aqamage of $3,140,000 was also 
offered on the same risk, 

* * 

Stanz With Quinn, Warner & Quinn 

William F,. Stanz, for several years 
in the brokerage department of the 
idartford Fire, has resigned his position 
and is now with Quinn, Warner & 
Quinn, brokers at 27 William Street. 

. 2 


A Fair Week’s Business 
One of the leading brokerage houses 
of New York City collected $250,000 
in premiums on war risk business dur- 
ing the days when the Lloyd’s jumped 
in and wrote a large part of this busi- 
ness about New York City. 
a J 8 
Brooklyn Brokers End Season 
The Brooklyn Brokers’ Association 
will end its meetings for this season 
with a stag on June 14. Plans have 
already been made for the fall meet- 
ings and a series of addresses has 
leen arranged covering the various 
classes of insurance, one to be given 
at each meeting of the Association. 





SCHAEFER 


2 LIBERTY STREET 


GENERAL AGENTS 
Representing 


DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John 2312 


& SHEVLIN 


NEW YORK, N. Y. 








of Watertoron W2. 


ED ivcccusccnvsceveesesccsctsesss $5,036,003.01 
DEE cscdcnceuscnteceedesesees 2,296,861.95 
DEE .cccivcddanebaccoeseressesenes ,000 

Conflagration Surplus ............ 250,000.00 
Surplus to Policyholders ......... 2,739,141.06 


F. F. BUELL, Troy, N. Y., Special Agent......... NEW YORK STATE 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
F. L. GILPIN, JR., 422 Walnut St., Phila., Special Agent. MIDDLE DEPT. 


64th Annual Statement 








1 Liberty Street 


Exceptional Reinsurance Facilities 


ARTHUR C. 


GENERAL 


FIRST NATIONAL FIRE INSURANCE CO. 


Washington, D. C. 
New York Suburban and New Jersey 


SWINTON 


AGENT New York City 


Local Agents’ Interests Protected 








THE LEADING FIRE COMPANY 
OF THE WORLD 









ROYAL 


INSURANCE 





[of Liverpool, England] 








1853 Sixty-Fourth Year 1917 


FARMERS’ 
Fire Insurance 
Company 


YORK, PENNSYLVANIA 


Assets (Dec. 31, 

| EE ns $1,116,968.00 
Net Surplus (Dec. 

ee) eee 514,025.00 





W. H. MILLER, President 
A. S. McCONKEY, Sec. and Treas. 











DIAGNOSES GARAGE LOSSES 


Gasoline Cleaning Most Hazardous— 
Filling Tanks Causes 10 Per Cent. 
of Fires 


The question “What causes fires in 
Garages”? is answered by W. F. Chase, 
Superintendent of Rating, Metropolitan 
lhistrict of the New England Exchange, 
as follows: 

The fire records for the past five 
years in garages is given as follows: 

Automobile fires, 9 per cent. 

Carburetor fires, 10 per cent. 

Filling gasoline tanks, 13 per cent. 

Gasoline fires, 10 per cent. 

Gasoline or benzine cleaning, 16 per 
cent, 


Repairing, 7 per cent. 

Tire vulcanizing, 3 per cent. 

Common hazards, 21 per cent. 

Miscellaneous special hazards, 11 per 
cent. 

Briefly these causes could be further 
itemized as follows: 

Back-fire into carburetor, use of 
gasoline for cleaning, filling tanks while 
Jamps on cars are burning, smoking, 
zasoline torch, gasoline leaks in con- 
tact with hot exhaust pipe, defective 
siectrical equipment on cars, spontan- 
ecus combustion, static or frictional 
electricity. 

POPIK AGENT FOR RELIANCE 

David Popik has been appointed 
agent of the Reliance of Philadelphia 
for Newark and vicinity. 
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No Quick Road to 


Agency Success, 
Say Underwriters 


PROMINENT INSURANCE MEN 
DISCUSS NOVICE’S LETTER 


New Local Agent Must Learn By Ex- 
perience, Not By Correspondence 
School—Sug gestions 
The Eastern Underwriter this week 
asked a number of fire underwriters if 
they cared to give any advice to the 


local agent who wrote to this paper, 
saying that he had started an insur- 
anc agency, that he wanted to equip 
himself to become a success in his 


line, that he did not want to put him- 
self in the attitude of being a mendi- 
cant begging for business. He is a 
man of extended acquaintance. and in- 
telligent. His letter follows: 


Editor, The Eastern Underwriter:—In build- 


ing up a new general insurance agency I find 
that there are about a million things that I 
do not know. Undoubtedly some clever geniis 


with a propensity for educating the public has 


written a book covering the subjects of fire 
and liability insurance. I want to get some 
book which will contain the information I 
desire. 

I find in endeavoring to get a line of fire 
insurance that it is almost impossible to pry 
a risk loose from an agency where it has 
been established for any length of time. I 
.can offer no better service, no lower rates, 


and there is really no reason why the man 
should give it to me. 

I want to put myself in possession of such 
specific knowledge that I can demonstrate to 
the prospect that I can give him as good cover- 
age and better service in that my knowledge 
can save him money. In other words, instead 
of pursuing a calling of high class mendicancy 
[I want to go to these prospects and demon- 
strate that there is something in fire insurance 
besides merely filling up a policy blank, That 
is the sort of information I am after. Can 
you recommend anything? 

Here is what some 
writers, to whom the 
mitted, wrote The 
writer: 

Frank Lock, manager of the Atlas: 
iy your letter you correctly indicate 
that the problem you suggest is a 
Luzzling one, 

There is no other business so far a¥ 
1 am aware, except those which aré 
purely scientific, which calls for so 
much knowledge of a technical kind in 
order that the agent, or broker, may 
give the highest grade of service to a 
client, 

Taking the case which you instance 
of presumably a middle-aged man of 
somewhat better than average intelli- 
gence and capacity; provided he lives 
in a community which is large enough 
there is no reason why he should not 
succeed with fire insurance. This fur- 
ther provides that he has a capacity to 
meet people intelligently and the cour- 
age to do so. Some people otherwise 
capable seem to be born without these 
qualifications. It is in his favor that 
he has a large acquaintance in his city. 
It is further in his favor that he has 
been a successful life insurance agent, 
although the life insurance business is 
simplicity itself as compared with the 
complex problems of fire insurance. 
Should First Engage a Capable Clerk 

The danger which ought to present 
itself to the mind of a right thinking 


of the under- 
case was sub- 
Eastern Under- 


man in his position is, lest through ‘is 
inexperience he should misguide or not 
suitably enlighten a client and so in- 
volve the latter in a serious loss in case 
of fire. A client will generally listen 
to a man who has a good presence and 


who seems to talk intelligently about 
the subject of fire insurarmce, such 
client being very often unable to dis- 


cern that the solicitor of his business 
perhaps knows but little more of the 
technical problems involved than does 
the client himself. This discovery is 
apt to be made through trouble in the 
event of a loss or through the success 
of a better equipped agent in securing 
a reduction in rate to which the said 
client is legitimately entitled. 

To break into the fire insurance 
pusiness inielligently. if your corres- 
pondent is sufficiently well equipped 
fiancially, he should engage a first class 
clerk who has been trained in the 
business, and rely upon ‘is own exec- 
utive ability and superior qualities to 
bring in the Lusiness tor his assistant 
te put into proper shape, 

Advice From Special Agents 

Another comparatively safe way is 
for your correspondent to make a con- 


nection with a first class insurance 
company which is fully equipped to 
render service. Such a company will 


have a special agent for the territory 
involved and will be able to give “first 
aid” to the new agent and give him 
practical points which no book study 
could equzi. In this way by coaching 
and watching the field man would be 
able to get your correspondent into 
shape and before a great while, able to 
stand upon his own feet with reason- 
ible confidence, and ‘Le will learn how 


to have his hard problems solved for 
him by the field man or the head 
office of the company which ‘e repre 
sents. Such service is promptly ren- 
dered by mail or telegram and many 
zood agents are drilled in this way. 

A third way would be to form a part- 
rership with a man who has a ready 


made agency but who is perhaps lack- 
ing in initiative, so that such partner 
might run the inside office while your 
correspondent could develop the out- 
side. 

Technical books for a man who has 
a considerable agency and time to study 
them are of value, but there is no one 
hook which covers the requirements of 
your correspondent The instructions 
viven by a first class insurance com- 
pany equipped for service would prove 
of more practical value than any books 
written at the present time. 

More Than a Mere Soliciting Game 

W. H. Stevens, president of the 
Agricultural: I fancy the trouble with 
sour correspondent is that he thought 
sMsurance was just a solicitor’s game 
and now sees that there’s “more to it.” 
Possibly he has known agents who did- 
r’t “magnify their office’ and have won 
pecause they were just persuasive, or 
popular or would not be denied. 

But there is only one real way now- 


a-days. to get into the business rig it. 
Meet all comers, including the _ big 
brokerage houses, and show that the 


community really needs your services. 
That way is to know considerable about 
the modern science of insurance en- 
gineering. Then one can get customers 
by giving service. 
Still Learning After Thirty-five Years’ 
Experience 
For myself, I should esitate to ‘ackle 


the agents’ job to-day. After thirty- 
five years in the business I’m put to 
shame daily by my ignorance, mainly 


because I didn’t have a technical train- 
ing or begin at a low enougn rung i 
the ladder. Our junior-est examiners 
pass examinations that would “plough” 
me; studious local agents give me 
points continually, and as for our field 
men—why they can draw circles all 
around me, and not half try. Changes 
make us old fellows dizzy headed, if 
we endeavor to keep pace with them. 


But there, I mustn’t judge other 
men’s capacities by my own, and if 
your correspondent has youth, that’s 


half the battle; his mind is open and re- 
tentive. What would you say to his 
teginning by studying the schedules of 
a few of the prominent risks in his 
field with a view to showing the owners 
tow he can reduce their rates more 
than enough to pay the interest in the 
cost of necessary changes? If his com- 
panies have the right sort of field men 
they can help ‘Sim land prospects in 
this way. 

jut it’s 
is past, | hope, 
Agency System’ 
wounded, 

P. 5S. I assume your correspondent 
is not like Col. Cunningham's young 
man who worked in an agent’s office a 
month, quit because he didn’t like it, 
and was “sorry he ever learned the 
business.’ 


not an easy game. The day 
when the “American 
is a refuge for the 


No Short Cut 


E. G. Snow, president of the Home: 
I have nothing in the way of suggestion 
or advice to offer; indeed it may be 
questioned whether there is any “short 
cut” to proficiency of practice of fire 
insurance agency, any more tan in 
any other avenue of knowledge or en- 
deavor. There are a number of books, 
or sets of books, on the subject of fire 
and liability insurance, and the liter- 
iture of the business is pretty full with 
respect to fundamentals, theory and 
practice, but I should not expect to be- 
come an expert billiard player by read- 
ing any number of volumes on the sub- 
ject. 


Get Help From Expert 

C. D. Dunlop, vice-president of Provi- 
dence Washington: | would advise tat 
a man to be successful in the local 
branch of the insurance business must 
possess two qualifications; first, the 
zbility to get business, and second, the 
ability to care for it. The first depends 
upon industry, acquaintance and stand- 
ing in the community; the second upon 


experience. The first qualification is 
the all-important one; the second can 
Le acquired. While it is true that a 
man cannot buy experience nor could 
he successfully secure’ underwriting 
knowledge from a hand-book, he can 
huy the services of some other man 
who has the knowledge and not the 


prestige, 
respondent 
fluence that 


| would say that if your cor- 
has the standing and in- 
he thinks he tas he could 


easily secure the underwriting talent 
that is needed by employing some 
/oung man at from $1,200 to $2,000 a 
year. 


Stick, and Keep on Learning 
Cecil F. Shallcross, manager of the 
Royal: Your correspondent inquires 
row to learn before bed-time all there 
is to know about fire insurance. You 


ask for a statement from me as to 


wiat in my opinion this man could do 
to win success. I hardly know. The 
only method I know of learning the fire 
insurance business is to start at the 
bottom, stick at it until you get to the 
top, and then begin to learn, 


Can’t Learn in Correspondence School 

James H. Brewster, United States 
Manager Scottish Union & National: 
i note the letter you have received 
trom a man who recently has gone into 
the fire insurance business. This man 
is not unlike others who innocently be- 
lieve that fire insurance is the short 
road to easy money. I would remind 
the gentleman of his error. Fire insur- 
ance is a profession, not to be mastered 
in a day nor in correspondence schools. 
He will find the best instruction in 
persistent application, step by step, 
until through experience he acquires a 
small part of the knowledge that 
others have gained in the same way by 
vears of effort. 

Bound to Succeed 


J. H. Stoddard, New York Under- 


writers’ Agency: Any agent who is 
competent to write so good a letter 
as the one you quote will have no 


trouble about making a success in the 
business, 


Begin at Bottom; Have Patience 


P. L. Hoadley, president American 
insurance Company: The new recruit 
will have to begin at the bottom and 
eradually accumulate experience, the 
same as the rest of us have done. You 
very well know that a successful in- 
surance solicitor—fire, life or any other 
branch—must possess native qualifica- 
t‘ons of a very peculiar sort in order 
to meet with success. Not only begin 
ners, but seasoned, experienced local 
«gents also, have troubles of their own 
in building up an insurance business. 

The only advice I can give is to stock 
up with lots of patience and work hard 

Learn By Experience 


J. Lynn Truscott, vice-president Cam- 
den Fire: Replying to your letter ask- 
ing for advice for a certain man who 
knows practically nothing regarding the 
fire insurance business, the only way 
) can suggest, in such a case as you 
state, is for him to secure the renewals 
through his friends and learn by the 
experience he can then obtain by the 
re-placing or renewal of the business, 
vne risk at a time, it being my under- 
standing he is past the age to be able 
to learn in the usual way. 


IMPORTANT CONVENTION 


New York Agents Will Discuss Rating 
and Non-Board Matters at 
Newburg 


The annual meeting of the New Yorx 
State Association of Local Insurance 
Agents will discuss subjects of greatest 
interest to the business, including rate 
control and non-board competition. A 
committee has been looking into the 
New Jersey rating situation. The con- 
vention will be held in Newburg on 
June 7 and 8. 


F. R. Holman Resigns 
F. R. Holman, for some time with 
Lewis & Boardman, resigned last week. 
Mr. Holman plans to specialize in life 
insurance, 





T. A. Lawler, 


Reliable agents 








The Columbian National Fire Insurance Company 


eer 
Surplus to Policyholders. .... .$1,235,960.65 


EASTERN DEPARTMENT, Scranton, Pa. 


Massachusetts, Rhode Island, New York, 
New Jersey, Pennsylvania and Maryland 


James J. Boland, Manager 


Pres. H. P. Orr, Sec.-Treas. 
JANUARY Ist, 1917 


wanted in unrepresented territory 





Cet SD bk cine ces 
Net Surplus ......... 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co. Newark, N. J. 


January 1, 1917 


SURPLUS TO POLICYHOLDERS. .$3,703,008.62 


DANIEL H. DUNHAM, President 


.. «+ ~$1,000,000.00 
... »$2,453,008.62 


“ee eee 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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How Nonnabo U. & O. 
Loss Was Adjusted 


INTERESTING FACTS ABOUT A 
LINE OF $1,000,000 


Negotiations Resulted in Final Settle- 
ment at 471% Per Cent. of 
Insurance 


The Eastern Underwriter has been 
asked to get and print the facts about 
the adjustment of the insurance on 
the Nonnabo Chemical Co., Rode 
Island, as one of the most important of 
the use and occupancy adjustments 
that have arisen in some time. 


The plant was occupied by the in- 
sured for the manufacture of guncotton 
and consisted of some eleven or twelve 
detached buildings. There was but one 
building destroyed, to wit: the nitrat 
ing house with its contents consisting 
of eight extractors (nitrating machines) 
and the usual accompanying equip- 
ment, including eight motors of special 
type to operate the extractors. The 
value of the nitrating building and its 
equipment was about $98,000, with a 
loss of practically the same amount 
(the salvage amounting to only a few 
hundred dollars). The value of the 
entire plant was about $932,000 with 
insurance under general form of $880,- 
000 and a loss to insurance of about 
11 per cent. 

insured Under Six Months’ Form 

The use and occupancy was insured 
for $1,000,000 under a six monchs’ form 
(the plant was originally constructed 
in about sixty days). There was but 
one nitrating house and the operation 
of the plant was entire!:y suspended 
until there could be a replacement of 
the building and its equipment. 

The adjusters, on taking up the use 
and occupancy loss, were informed 
that it was estimated by the manufac- 
turer of the extractors that twenty- 
eight weeks would be required to fur- 
nish new extractors with the motors, 
set up and ready to run. On that basis 
the loss would have been total to in 
surance, but the estimate was reduced 


-to twenty-two weeks, and the adjusters 


were subsequently informed that the 
insured within a few days after the 
fire let a contract to the manufacturer 
for the new equipment to be delivered 
on approximately that basis. 

The insured offered settlement on 
the basis of 75 per cent. of the policies, 
but subsequently filed proofs claiming 
the entire insurance. 

Delivery 

Negotiations with the manufacturer 
and the electric company (who were 
to furnish the motors) expedited the 
work so that the adjusters were able 
to secure a promise of delivery of one- 
half of the equipment in eleven weeks 
from date of contract, and the other 
half in fifteen weeks; but this was the 
best delivery possible to be secured 
for new material. 

At this stage, it was decided to as- 
certain definitely whether it would be 
possible to repair the damaged equip- 
ment and to that end all of the ex- 
tractors were shipped to the factory 
where they were made and after ex- 
amination experts for the companies 
gave it as their opinion they could be 
repaired and put in about as good 
condition as before the fire. The elec- 
tric motors were also shipped to the 
works of the electric company for ex- 
amination and the company in question 
expressed the opinion that they could 
be rebuilt and put in serviceable con 
dition, 

An adjustment at 35 per cent. of the 
insurance was proposed to the insured, 
but declined. The insured expressed 
the opinion that the equipment in ques 
tion could not be repaired in a sgatis- 
factory or acceptable manner and ex- 
pressed themselves as quite unwilling 
to take any chances with the damaged 


equipment. In this situation, it was 
decided to undertake the repairs at the 
expense of the companies. Satisfactory 
arrangements were made with the re 
spective manufacturers and the work 
was commenced. Subsequently the in 
vured modified their claim to a _ basis 
of 55 per cent. and negotiations finally 
resulted in a settlement at 47% per 
cent. of the insurance, or about four 
and one-half times the property loss. 


LIEN VOIDS POLICY 


Georgia Court Holds That Stipulation 
in Agreement Cancels Liability of 
Fire Insurance Company 


H. KE. Johnson took out some fire in- 
surance on his personal property and 
afterwards put a chattel mortgage on it, 
without notifying the Pacific Fire In- 
surance Company who issued the 


policy. There was in the policy a 
clause reading: “This entire policy 
unless otherwise provided by agree- 


ment, indorsed thereon or added here- 
to, shall be void * * * if the subject of 
insurance be personal property and be 
or become incumbered by a chattel 
mortgage.” 

After the loss by fire, Johnson sued 
the company on the policy. The lower 
court found for the insurance company 
holding the above clause made the 
policy void. Johnson appealed to the 
Court of Appeals of Georgia, claiming 
the clause was in conflict with Civil 
Code law of Georgia of 1910, which 
reads: “An alienation of the property 
insured and a transfer of the policy 
without the consent of the insurer, 
voids it; but the mere hypothecation 
of the po'icy or creiting a tien on the 
property does not void.” 

The court held that this section, when 
properly construed, means that the 
mere act in itself of creating a lien on 
the property insured does not avoid the 
policy; it does not mean that the policy 
cannot be avoided by the creation of 
a lien on the property insured where 
there is an express stipulation in the 
policy itself that such an act will void 
it. In this case, there was an express 
stipulation in the policy itself that such 
an act will void it; hence, the ruling of 
the lower court in favor of the insur- 
ance company should stand. 

in Clay vs. Phoenix Insurance Com- 
pany, reported in 97 Georgia reports, 
page 44, the insurance company through 
its agent, knew that the property was 
mortgaged when the policy was issued 
but nevertheless, issued the policy and 
accepted the premiums, therefor, and 
the Supreme Court held that by such 
conduct, the insurance company was 
prevented from claiming a _ forfeiture 
of the policy under the stipulation 
therein and was held liable. 


SPRINKLER EFFICIENCY 





Statistics Show Overhead Extinguish- 
ing System Best of All Safety 
Devices for Munition Plant Use 


In an exhaustive article on the use of 
sprinklers in munition plants, “Con- 
struction” declares itself in favor of this 
system of fire extinguisher. After re- 
viewing in detail a fire in Dayton, Ohio, 
the paper says: 

All the kinds of occupancy listed 
as entering into the munitions in- 
dustry are not separately classified 
in the record of sprinkler efficiency. 
However, grouping steel, brass and 
bolt shops. pressed metal works and 
can factories as metal workers, the 
following record js available: 


Extin- Held Total : as 
guished Fire in Satis- Unsatis- Tot. 
Fire Check factory factory No 


No. % No. % No. % No. % Fires 
16 64.7 197 30.7 413 95.4 30 
Others classified in the sprinkler 
record are: 
Machine Shops: 
No. % No. % 
169 62.4 87 32.1 


No. % No. % Fires 
256 94.5 15 5.5 271 
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Forge and Smithy: 
No. % No. % No. % No. % Fires 
10 76.9 3 23.1 13 10.0 .. . 
Box Factories: 

No. 4% No. % No. % No. % Fires 
87 48.3 74 41.1 161 89.4 19 10.6 180 

The sum of all these occupancies 
co-ordinated in the munitions indus- 
try therefore demonstrates a sprink- 
ler efficiency as follows: 

Extinguished fires, 682, percent- 
age, 61.6; held fire in check, 361, 
percentage, 32.6; total satisfactory, 
1,043, percentage, 94.2; unsatisfac- 
tory, 64, percentage, 5.8; total num- 
ber of fires, 1,107. 

It is reasonable to assume, there- 
fore, that with this high percent- 
age of sprinkler efficiency in the in- 
dustries whose individual hazards 
make up the sum of hazards in a 
munitions plant, sprinkler protec- 
tion is essential to the safety of the 
munitions plant itself. This point 
takes on added importance from the 
fact that these plants are now mak- 
ing munitions for the United States, 
as well as for its Allies. 
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States from 1874 to 1916, 

HUD Gadicwanicdecncaswiss 24,669,753.43 
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Tell How They 


Gold Medal Agents of The 


Home Insurance Company — 


- Six Local Representatives Had Been With Company for Half 
= A Century or More—J. F. Alden and W. H. Miller 








Became Agents 5 





HDHD 

The recent death in Defiance, O., of 
John F. Deatrick leaves six agents in 
the Unitect States who are Gold Medal 
Men of the Home Insurance Company, 
i. e., have represented that Company 
half a century or more. As was printed 
in The Eastern Underwriter last week, 
Mr. Deatrick was appointed in Decem- 
ber, 1859. although his commission did 
not arrive from the home office until 
the early part of 1860. The other gold 
medal men, with the dates of their ap- 
pointment, follow: 


S. J. Jones, Rushville, N. Y., De- 
cember 10, 1869; William H. Miller, 
Racine Wis., May 3, 1860; Charles 
G. Storms, Dobbs Ferry, N. Y., June 
27, 1862; E. A. Gammon, Mechanic 
Falls, Me., January 7, 1864; Jared 
F. Alden, Middleboro, Mass., May, 
1864; DeLancey Stow, Clyde, N. Y., 
June, 1864. 


How J. F. Alden Became Identified 


With Home 


Jared F. Alden, agent of the Home at 
Middleboro, Mass., gave The Eastern 
Underwriter this week the following 
statement rezarding his connection with 
the Home: 

“In 1858 I began to act as agent for 
the Holyoke and Quincy Mutual Com- 
panies of Massachusetts. Previous to 
this I had solicited for a Mr. Richard- 
son, of Boston, who hired me by the 
month. i also had collected assess- 
ments for the Farmers’ Mutual, of 
Georgetown, of which company my 
father was one of the directors. These 
things gave me a pretty good acquaint- 
ance with the people in the surround- 
ing towns, so that I concluded to take 
some companies and follow in the foot- 
steps of my father. 

“No stock company was represented 
in Middleboro at that time, bu‘ it oc- 
curred to me that to have some stock 
companies would be the right thing, 


GOES TO PA. DEPARTMENT 


New Agreement of Philadelphia Asso- 
ciation, Limiting Agencies, Must 
Have State’s Approval 
The new constitution and agreement 
of the Philadelphia Fire Underwriters’ 
Association, adopted last week by a 
two-thirds vote after months of discus- 
sion, and limiting companies to three 
agents, including underwriters, has been 
referred to the Pennsylvania Insurance 

Department for approval, 

The chairman has ruled that the 
adoption of the new agreement does 
tot affect the rights of existing mem- 
bers. Tiree members are the New 
York Underwriters’ Agency, Philadel- 
phia Underwriters and Pittsburgh Un- 
derwriters. 

N. F. P. A. SEES FIRE 
Residents of Washington, 
staged a fire for the benefit of the 
members of the National Fire Pro- 
tective Association in annual conven- 
tion in that city last week. The con- 
vention was held at the Hotel Willard 
and, in the midst of one of the sessions, 
a fire broke out in the paper box 
factory across the street from tae 

hotel, which resulted in a total loss. 


D Gu 


LYONS WITH SIMMONDS 
Joseph J. Lyons has resigned as 
special agent of the Pennsylvania for 
Suburban New York and New Jersey, 
to go with John G. Simmonds & Co., 
Inc., in the same field. 


CUTE HT 


applied for the agency 
of the Home. Just why +his was my 
choice I do not know; probably, the 
name attracted me. But of this much 


Accordingly, I 





WILLIAM HENRY MILLER 


I am sure, I have never regretted my 
action. 
Assisted By E. G. Snow 

“The president of the Home, E. G. 
Snow, was then special agent, stationéd 
in Boston. Mr. Snow assisted me in 
every way. It was to him that I look- 
ed for instruction and advice, and it 
was always readily given. At that 
time there were but two agents in this 


AGENT’S SONS IN WAR 


Cleon and William Krouse With Amer- 
ican Ambulance Corps “Some- 
where in France” 

“Somewhere iri France’’—driving an 
ambulance, is William Krouse, son o 
Clarence A. Krouse, a_ well-xnown 
Philadelphia insurance broker. William 
has joined his brother, Sergeant Cleon, 
who has been with the American am- 
bulance corps for some time. In a 
letter received by the boys’ father a 
few days ago, Cleon reveals the true 
state of affairs “out there’’—-where men 
have been turned into brutes—where 
civilization seems to have relegated to 
the scrapheap of memory. In his let- 
ter Cleon Krouse says, among other 
things: 

“Yesterday I had a run back of tae 
lines a few miles where they allow 
civilians to come and they only came 
back to find their homes totally de- 
stroyed. Really, dad, you cannot im- 
agine how they did tirings, and I know 
if it were American people they would 
be lost and not know what to do. In 


e 


vicinity. 
while 
more, 

“In addition to the gold medal given 
me there was a beautiful letter. In 
my reply I made boast of two things: 
first, that I had never allowed myse!’ 
to write a risk when I had the slightest 
aoubt as to the moral part of the ‘az 
ard. Perhaps in consequence of this 
there has never been a loss but what 
has been settled satisfactorily to bot’ 
the Company and the assured. Second, 
' boasted that I had never lost a farm 
risk. It certainly was not because 1 
let them alone, for that was quite a 
husiness in the early part of this 
agency. In fact, I have some of them 
on my books now. 

“Great changes have taken place in 
tunis locality in fifty years. Perhaps the 
«Kreatest may be our ‘igh pressure hy- 
drants, with our efficient fire depart- 
ment and police patrol day and night. 
Before we depended upon wells and 
buckets for we did not even have a 
hand tub. 

“During these years this district has 
sent me two times to the Legislature. 
I have also served this town as select- 
man and assessor. 

“There are several parties who have 
offered to buy me out as it is well 
known that | represent the very best 
companies, but | fully intend to stand 
pat and do the best | can to the end. 
However, | hardly expect to be here to 
receive the Home Insurance Company’s 
Diamond Medal.” 

W. H. Miller’s Early Days 

William Henry Miller, of Racine, 
Vis., told The Eastern Underwriter 
that he was very proud of his gold 
medal from the Home 

“My connection with that Company 
commenced almost with the emigration 
of the Company to the West,” he saia. 
“My uncle, H. S. Durand, who was ap 
pointed the first agent for the Company 
‘n this section, was for many years and 
up to the time of his death the gen- 
eral adjuster for the Western States. 

“A few years after his appointment 
he formed a partnership with my 
father, Moses Miller, and the business 
has been conducted by our family at 
this agency ever since. A very good 
volume of premiums has been yearly 
paid to the Company from this agency, 
the business Saving been quite profit- 
able, and it is with pleasure that I 
state that there is still a large share 
cf it in the hands of the Company. 


Now there 
surrounding 


are over twenty, 
towns have one or 


not stand a war like this, for they 
would never endure the _ hardships 
which these people go through, but 
they get right to work and build new 
houses ana the rest live in ones which 
are simply shot to pieces. They do 
not live—they simply exist. Well, as 


I was saying, I found so many mothers 
and fathers with small children run 
ning around them, many without even 
bread in the house and other children 
running around without enough clothes 
to cover them, not alone keep them 
warm. 

“TI had 120 frances in my pocket 
$24.00—and it just made me feel 
sad and unhappy to see them that I 
made up my mind I would have to help 


about 


80 


them. I bought bread and gave it to 
the children and, to the mothers—about 
twenty in all—I gave money. Well, 


when I reached our barn I had 11 frances 
in my pocket, but really I felt so good 
I will never regret it. Although IL 
could have used it on many other things 
but, dad, I know you will approve of it 
and it has meant so much to me. Now 
every little kid I see I either give a 
franc or two or else bread and jam, 
which I carry around with me all the 
time in my sack, besides other food 











other words, the American people could “All the time I have been writing 
JAMES H. EPWORTH 
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Life, Accident and Health and Auto- 
mobile Renewal Account of Broker re- 
tiring from business. 


Address “BROKER,” 
Care of The Eastern Underwriter 
105 William Street, New York City 














“It gives me great joy to review the 
past and to recall to my mind the dif- 
ferent men who have been at the head 
of the Company, as my relations have 
been exceedingly pleasant with each 
and all of them, having been accorded 
a mcst kind and courteous treatment 
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changes. 
be incomplete 
if I did not express my very kind feel 
ing for the present management of the 





J. F. ALDEN 


through all these and 


This little sketch 


years 
would 


could be 
generous in every 
has been and is 


Company. No company 
considerate or 
than the Home 
to me.” 

In its May 25 issue The 
derwriter will print the 
story of DeLancey Stow 
N. Y., who has one of 
agencies in America. 


more 
way 
now 


Eastern Un 
picture and 
of Clyde 
the oldest 


roaring 
we are 


this the big guns have been 
away for dear life and I know 
going to be going for some time. 


MADE LOSS SUPERINTENDENT 


Marshall A. Woodman Succeeds Late 
A. R. Hosford—Has Been With 
Company 27 Years 


Marshall A. Woodman, who the been 
with the Royal for twenty-seven years, 
has been appointed superintendent of 
the loss department of the Royal, suc- 
ceeding the late A. R. Hosford, With 
ihe exception of a few montis Mr. 
Woodman’s entire insurance experience 
uas been with the Royal, which he has 
served in many departments, always 
wit ability. 

Mr. Woodman’s first position 
‘he Royal was as an office boy 
the Company was at 50 Wall 
He had attended grammar and high 
school] in Brooklyn For seven years 
1e was head of the Company's railroad 
cepariment. Among other positions he 
beld with the Company were those of 
suburban underwriter, manager of the 
agency department and special agent 
of the suburban department. 


with 
when 
Street. 


WITH N. J. DEPARTMENT 

New Jersey State Commissioner of 
tjanking and Insurance La Monte, has 
appointed Winfred W. Green, formerly 
of the New York and Colorado State 
.nsurance Department, Special As- 
sistant Deputy Commissioner of Bank- 
ing and Insurance. 
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4 cent.; a 16 per cent. tax on profits 
over 8 per cent., if any; an additional 
charge of 50 per cent. on the postal 
charges which we pay, which amount, 
roughly speaking, to one-half of one 
per cent. of our income and in addition 
the possible infliction of a retroactive 
income tax of thiry-three and a third 
per cent. on the amount due on the in- 
come of 1916, 

War Has Already Made Companies 

Suffer 

“There is another reason why I think 
our business should not be selected out 
for specific and special taxation, name- 
ly, that we are one of the industries 
who have suffered heavily by the war. 
I could furnish you with a detailed list 
of probably one hundred fires, involvy- 
ing large amounts, for which fire insur- 
ance companies have had to pay, which 
fires were the direct result of the con- 
dition of war existing. I will mention 
two or three: 

“The Black Tom Island disaster in 
New York, where eleven million dol- 
iars worth of property was destroyed, 
und the insurance companies paid 
about four million dollars. 

“The disaster at Kingsland, 
ten million dollars of property was de- 
stroyed, and the fire insurance com- 
panies paid in the neighborhood of 
three million dollars. 

“The destruction by fire of Hopewell, 
Va., where the insurance loss was not 
less than $500,000. 

“The fires in Copper Hill and Kins- 
ford, Tennessee where the insurance 
loss was not less than a million dollars. 


Small Margin of Profit 

“IT could name over one hundred of 
such cases of varying amounts, and the 
sum total is an enormous one,” 

In addition to that we are suffering losses, 
I think I may say without exaggeration, every 
day of the week which are indirectly due to 
the war, and while time will not allow me to go 
into detail I will say, and can explain to 


where 


anyone who desires to inquire later, that we - 


have even paid for two schoolhouses destroyed 
as a perfectly palpable, indirect result of the 
existence of war. We are getting these losses 
because the factories are being run overtime, 
because the proprietors in their desire to com- 
plete their rush orders do not take time to shut 
down for repairs, for re-alignment of shafting, 
for proper cleanliness and the removal of in 
flammable rubbish which always accumulates 
in a factory when it is being crowded, and for 
many other incidental causes connected with 
high pressure use of our industries. 

We are then a very heavily taxed industry. 
We are losing very steadily by the war. ‘So 
far as the taxes which I have instanced are 
concerned, and which I believe are to be in- 
flicted generally upon all corporations, we have 
no objection to offer. We do not feel there is 
anything in our business which entitled us 
to any privilege of any kind. 

The business of fire insurdnce has always 
been conducted on a small margin of profit. 
In the past ten years, which have been char 
acterized by no great conflagration, the margin 
of profit, pure underwriting profit—that is to 
say, the fraction remaining on premiums after 
the establishment of reserves, payment of losses 
dnd expenses—has been not to exceed two per 
eent. 

There is one other reason which I may per 
haps be pardoned for mentioning here but which 
seems to us to be operative, i. e., that even 
before the war began the fire insurance com 
panies of the country, through the National 
Reard of Fire Underwriters, organized them- 
selves for Government service and are doing a 
variety and volume of work for the different 
depdrtments of this Government, the secret serv- 
ice arm, the War Department, the Council for 
National Defense and various bureaus of that 
Council, the National Board of Munitions, the 
Food Supply, and different matters of that sort, 
and if I took the time to go into it I think 
it would very much astonish all of you.” 

A. G. Thacher’s Brief 

Foreign fire and marine insurance 
companies doing business in the United 
States last week protested to the 
finance committee of the Senate against 
the injustice of the clauses referring 
io them in the “excess profits tax law” 
recently brought before Congress. 
Archibald G. Thacher. of the law firm 
of Barry, Wainwright. Thacher & 
Symmers of this city, in his brief, 
argued: 

Memorandum asking for a correction in 
the Excess Profits Tax Law, in behalf of 
foreign fire and marine insurance com- 
panies, doing business in the United Statés. 

As the Committee appreciated at the hear- 


Fire Insurance Arguments on War Tax 


ing on Friday, May 11, 1917, the foreign fire 
and marine Insurance companies did not ap- 
pear in order to object to this Bill to 
amend the Excess Profits Tax Law, ap- 
proved March 3, 1917, but for the sole pur 
pose of pointing out an inequality in the 
law, which inadvertently discriminates 
against them as’ compared with other for 
eign corporations doing business in the 
United States and asking that the act be 
so amended that the excess profits tax will 
be justly measured upon them. 

The insurance companies do not protest 
against the tax as such nor do they ebject 
to the proposed increase from 8% to 16% 

They appreciate that a duty rests upon 
them to bear their share of the financial 
burden of the war, but it should be re 
membered that in the case of foreign com 
panies their war burdens are already very 
large. 

The position of the companies is not com 
plicated by any question of holding cor- 
porations or stock dividends. 

These corporations believe that it is the 
purpose of this Act to levy a tax upon 
profits derived from business transacted and 
capital used and employed in their busi 
ness in the United States; they conceive 
that it is not the intent of the Act to sub 
ject to the excess profits tax, income not 
received from business transacted here and 
not derived from capital used or employed 
here, The language of the Act, however, 
as pointed out later does not carry out this 
purpose, 

Unlike most other foreign 
doing business in the United States, foreign 
insurance companies receive income not only 
from ibusiness transacted and capital used 
or employed in that business here, but also 
from other United States sources, to wit: 
from the interest and dividends from bonds 
and stocks of American corporations a 
the foreign insurance companies hold as 
vestments at their home offices abroad ia 
which they do not use or employ in their 
business in the United States. 

Such securities are owned and held by the 
home offices of the foreign fire and marine 
insurance companies merely as investments, 
just as they own French war loan bonds or 
invest in the industrial enterprises of South 
American countries. These investments 
have nothing to do with the business trans 
acted in the United States and are not 
capital “used or emp loyed in the business 
in the United States Inasmuch, how 
ever, as the income accrues to the foreign 
owners of such American securities, these 
interest or dividend payments come with 
in the literal de scription of the words of 
Sec. 201 as income ‘received from all 
sources within the United States.” Upon 
such income the foreign owners pay an in 
come tax to the United miatas, as do all 


corporations 


other foreign corporations imilarly — sit 
uated, and we do not complait i ‘of this. But, 
unlike the foreign insurance companies, 
other classes of foreign corporations, do- 


ing business in the United States, hold few, 
if any, investments in American sec irities 
that are not used or employed in the busi- 
ness transacted in this country. 

The inequality of the method imposed by 
the Act, in computing the excess profits 
tax, is manifest when it is appreciated that 
in ascertaining the amount of the excess 
profits—on the business transacted in this 


country—the income derived from capital 
not used or employed in the business in the 
United States is subjected to the excess 


profit tax as though it were so used or 
employed. 

The insurance laws of all the States sharply 
define the “capital” of foreign insurance 
companies doing business in the United 
States, as including only the securities 
which these companies have deposited with 
insurance departments or other as 
sets or securities which they have placed in 
the hands of United States trustees, for the 
protection of American policyholders, and 
certain other funds in the custody of the 
managers of the American branches. 

‘hey do not recognize as part of the 
United States capital of a foreign insurance 
company, such American securities as that 
company may own and hold abroad. There 
fore it would be no solution of the present 
inequality to suggest that such foreign held 
American securities should be included by 
the Act as part of the capital of the com- 
pany “used or employed in the ‘business in 
the United States,” for two reasons: first 


because such a statement would not be true, 
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ind, secondly, because the States very 
properly refuse to recognize such foreign 
owned and held securities as part of the 
“United States capital’ of a foreign insur- 
ance company. 
The particular portions of the Act which 
create the inequality referred to and impose 
an excessive burden upon ae insurance 
companies, thereby differentiating between 
them and_ other foreign canarias. are 
contained in Sections 201 and 203 of the 
excess Profits Tax Law. 

Sec. 201 of the Act provides that 

gn corporation and partner- 

ship * * * shall pay * * * a like 

tax upon the amount by which its net 

income received from all sources with- 

in the United States exceeds the sum 

of (a) eight per centum of the actual cap- 

ital invested and used or employed in 

the business in the United States, ete. 

From the foregoing it is evident that the 
excess will be erroneously 
arrived at by applying the net income of 
the foreign corporation “received. from all 
sources within the United States,” to the 
employed” in its 
States—regardless 
income 1s not 
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amount of the 


actual capital ‘‘used or 
business in the United 
of the fact that a part of the 
derived from such source, 

The same principle is emphasized and es 
tablished by the provisions of Sec. 203 of 
the Excess Profits Tax Act, 











That the tax herein imposed upon cor- 





porations and partnerships shal] be com 
puted upon the basis of the net income 
shown iby their income tax returns 


* * and sh: a be 


re A ee 9 GERMANIA 
peel Seema anee | BRE INSURANCE COMPANY 


ciates the injustice of ptt re as income 
NEW YORK. 


under the Excess Profits Tax Act, income 


assess¢ “d and col 


not derived from business transacted or from 
capital “used or employed” in the business 
United States, and it is respectfully 
amending the present law, by 
should 


im the 
rged that in 
the bill now pending, the Committee 


ORGANIZED 1859 


make it abundantly clear that income not STATEMENT JANUARY 1, 1917 
received from business transacted nor from ’ ’ 
capital used or employed in the United Cash Capital “ $1 000,000.00 
State business of these foreign insurance a oe re ’ . i 
companies shall not be deemed income for BRB o6ciccccscccese ORR, 10420 
the p urpose of computing the excess profits . ‘ 
taxable under this Act. TLARDINGIOR 6 vc 56060’ 4,222,485.60 


uli urity existing under the 
‘xcess Profits Tax 


To cure the irreg 
present wording of the 
Law the foreign companies sug 
yest that the following language be in- 
serted at the end of Sec. 203 of that Act 


Net Surplus ........ 3,331,218.62 


Surplus for Policy 
BOldCrS .ccccccess S3BL21662 


Recoil e 


as api opriate to accomplish an equitable ee 
a r weit d further that in the case of HEAD OFFICE 
foreign insurance companies, partner 
ships and other foreign corporations Cor. William and Cedar Streets 


} 


there shall not be included for the pur 


(Continued on page 19.) 














Iowa National Fire Insurance Co. 
DES MOINES, IOWA Capital Stock $500,000 


The latest addition to Reliable Fire Insurance organizations began Writing 
Business on January 1, 1917 


JOHN L. BLEAKLY, President 


FRANK P. FLYNN 
Treasurer 


F. L. MINER 
Vice-President 


Cc. M. SPENCER 
Secretary 


Cc. S. VANCE 
Underwriting Manager 


















F. H. HAWLEY, Pres. 


iets J Sas wll: 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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CASUALTY AND SURETY NEWS 








Non-Policy Writer 
Cannot Bind Company 


GEORGIA SUPREME COURT DE- 
CIDES FOR AETNA LIFE 


Holds That Persons Not Directly 
Representing Company Cannot 
Make Contracts 


The Supreme Court of Georgia de- 
cided last week in the case of Lassetter 
vs. Aetna Life Insurance Company that 
a non-policy writing agent or a broker 
does not have power to bind a risk un- 
der a personal accident policy. 

S. J. Boykin & Sons, of Carrollton, 
Georgia, solicited applications for acci- 
dent insurance and submitted same to 
Rhett & O’Beirne, of 
agents of the Aetna 
ance or rejection. 


Atlanta, general 
Life, 
There was 
tract between the two firms. 
kin firm was not a 
the Aetna Life, but 
the capacity of broker. 

In his complaint the plaintiff alleged 
that he was invited by the Company to 
take out a policy of $5,000 and he made 
his application in the forenoon of Oc- 
tober 27, 1913, giving to the Company 
such facts as were demanded. The ap- 
plication was forwarded by the Boykin 
firm to Rhett & O’Beirne, of Atlanta, 
who in return submitted it to the home 
office of the Company in Hartford for 
the reason that the Company instructed 
its agents not to issue to a planter any 
accident ‘policy for more than $5,000, 
and the plaintiff at the time he made 
the application was a planter and al- 
ready had another policy of equal 
amount in the Company written, how- 
ever, in a different classification of 
occupation, 

Investigation on the part of the Com- 
pany followed and in the meantime the 
accident for which indemnity was 
asked occurred and the policy was 
never issued. Mr. Lassetter alleged in 
his complaint that whereas he made 
application for the insurance on Oc- 
tober 27, 1913, the Company gave him 


for accept- 
no con- 
The Boy- 
agent of 
acted in 


licensed 
merely 


no report from the date of the recep- 
tion of his application until after his 
injury, which latter occurred on No- 


vember 8, 1913, thereby depriving him 
of the right and privilege of getting 
insurance in another company. He 
urged that this delay was an unreason- 
able time to hold his application with 
out action and that it was negligence 
on the part of the Company in not 
issuing or turning down the application 
within a reasonable time, and that a 
reasonable time would be within five 
days from the date of the application. 
He claimed that Boykin & Sons were 
agents of the defendant Company and 
that that firm accepted the application 
and their acceptance constituted a 
valid contract of insurance. 

The Aetna did not dispute that plain- 
tiff made the application, but showed 
that the application had never been 


accepted by the Company nor by any’ 


agent of the Company authorized to 
accept applications and that no policy 
had been issued by the Company. From 
the date of the application to the date 
of the accident only eleven days had 
passed. Such delay could not be held 
to be an unreasonable delay nor in- 
action on the part of the Company in 
passing upon the application. It was 
urged that even if it were held that the 
Company was dilatory and inactive in 
passing upon the application such de 
lay and inaction would not amount to 
an acceptance of the application. 


The judge charged the jury at the 


trial, among other things, that the ap- 
plication and its acceptance by an au- 
thorized agent of the Company, if one 
was made would constitute a contract 
of insurance. It was proved that Boy- 
kin & Sons had no blank policies and 
never issued policies and plaintiff knew 
this when he signed the application. 
By mistake Shirley Boykin, of the firm 
of Boykin & Sons, endorsed upon the 
bottom of the application that the 
policy had been issued but it was shown 
that this was an erroneous statement 
as that firm had no authority to make 


such statement, or to issue policies. 
The case was tried in the Superior 
Court of Carroll County, Georgia, in 


October, 1915, and the jury returned 
a verdict for the defendant Company. 
Appeal was perfected to the Supreme 


Court and the judgment of that court 
affirming the lower court in favor of 
the Company was rendered. Sidney 


Holderness, of Carrollton, Ga., was at- 
torney for the plaintiff, and Bryan, Jor- 
dan & Middlebrooks represented the 
Company. 


KELLER WITH MASS. B. & I. 


Former Fidelity & Surety Special 
Agent of Aetna Accident & Lia- 
bility Makes Change 
The Massachusetts Bonding & Insur- 
Co. has appointed E. A. Keller 
supervising special agent of the Com- 
Mr. Keller been special 
agent of the fidelity and surety depart- 
ment of the Aetna Accident and Liabil- 
ity for the past four During 
that time he has covered for the Aetna 
all territory east of the Mississippi. In 
his new connection Mr. Keller will be 
attached to the home office of the 
Massachusetts Bonding. He assumed 

his new duties on Tuesday. 


ance 


pany. has 


years. 


INSURANCE ALMANAC 
The 1917 Insurance Almanac anu 
Encyclopedia,, issued by the Weekly 
{'nderwriter has made its welcome ap- 
}earance, better than ever and full tu 
overflowing with useful information. 
Aside from the great mass of insurance 


information which is contained in its 
444 pages. the book furnishes highly 
valuable data concerning § insurance 


laws, changes in laws during the year 
past, statistical data and facts concern- 
ing compensation and liability laws, 
fee and tax laws; and miscellany in- 
valuable to the insurance man. The 
Insurance Almanac is unquestionably 
one of the most useful compendiums 
in its line 


NATIONAL SURETY SUBSCRIBES 

The National Surety Company of 
New York, will subscribe for $1,000,000 
toward the Liberty Loan bonds of the 
United States. Additional subscrip- 
tions for $350,000 have also been re- 
ceived from officers, agents and em- 
ployes of the Company. It is fully 
expected that the total amount will 
reach $2,000,000 when all reports are in. 





Accident 
Health Automobile 
Plate Glass 
Burglary Liability 


OF 








FIDELITY & DEPOSIT CO. 
MARYLAND 
BALTIMORE 


Fidelity 
Contract Judicial 
Public Official 


Depository Bonds 








Officers of American 
Re-Insurance Company 


$300,000 OF $500,000 


FULLY PAID IN 


CAPITAL 


C. H. Miller, of Huntingdon, Pa., Presi- 
dent—Carl M. Formerly 
of Bureau, Secretary 


Hansen, 


with the 
Re-insurance Company of 
that the 
has been incorporated and approved by 
the Insurance 
ment authorizing $500,000 
which $300,000 has been fully 
The officers of the Cor 


The details in connection 
American 
Pennsylvania 


are, Company 


Pennsylvania Depart 
capital, of 
paid: 

pany are: ©, 


H. Miller, Huntingdon, Pa., president 
and treasurer; Harry Boulton, Clea’ 
field, Pa., vice-president; J. P. Bird, 


New York City, vice-president; Carl M 
Hansen, Huntingdon, Pa., secretary. 


Mr. Hansen was formerly with the 
Workmen’s Compensation Service Bu- 
reau, 

Directors 
The directors follow: Harry Bou! 


ton, Clearfield, 
capitalist; John C. 


Pa., attorney-at-law and 
Forsyth, Clecr 


field, Pa., attorneyat-law and sec 
retary of the Central Pennsylvania 
Coal Mine Operators’ Association; C 


B. Maxwell, Philipsburg, Pa., mining 
engineer and director of the Moshannon 


National Bank of Philipsburg, Pa.; 
John Langdon, Huntingdon, Pa., cap 
talist and director, Union National 
Bank of Huntingdon, Pa.; C. H. Miller 


Huntingdon, Pa., president of the Penn 
sylvania Bituminous Mutual Associa 
tion; president Pennsylvania Mutual 
Liability Association; president Nation- 
al Mutual Hardware Fre Insurance 


Company; president Hardware Mutual 
Fire Association of Pennsylvania; W 
B. Swope, Madera, Pa., president Ma 
dera National Bank; W. P. Lewis, 
Huntingdon, Pa., secretary National 
Mutual Hardware Fire [nsurance Com 
pany; secretary Hardware Mutual F re 


Association of Pennsylvania; 
Pennsylvania Mutual Liability Associa- 
tion; secretary Pennsylvania & At 
lantic Seaboard Hardware Association 

W. W. E. Shannon, Saxton, Pa., vice- 
president Moshannon Coal & Coke Com 
pany, Boston; director First National 
Bank of Saxton, Pa.; E. M. C. Africa, 
Huntingdon, Pa, president J. C. Blair 
Company, Huntingdon Pa., director 
First National Bank of Huntingdon; di- 
rector Keystone Mutual Fire Insurance 


secretar 
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(;eneral Accident 


FIRE AND LIFE 


af ASSURANCE CORPORATION. Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4° & WALNUT STS. 
PHILADELPHIA 








Company of Philadelphia; J. P. Bird, 
New York City, New York general 
manager National Association of Manu- 
facturers, 30 Church street, New York 
City, N. Y.; president New Jersey 
Manufacturers’ Association; president 
New Jersey Manufacturers’ Casualty 
Insurance Company of Trenton, N. J.; 
O. H. Irwin, Huntingdon. Pa., cashier 
First National Bank of Huntingdon, 
Pa., the largest banking institution in 
Céntral Pennsylvania; Samuel Me- 
Knight, Pittsburgh, Pa., president Na 
tional Ben Franklin Fire’ Insurance 
Company of Pittsburgh, Pa., director of 
the Pennsylvania Mutual Liability As- 
sociation; director National Mutual 
Hardware Fire Insurance Company; di 
Monongahela Trust Company, 
Pittsburgh, Pa. 
What Company Will Write 

The classes of business the Company 
will write are workmen's compensation, 
employers’ liability, public liability, 
automobile liability and accident lines 

“It is our intention to offer our facili- 
ties to companies, mutual com 
panies, reciprocal exchanges and inter. 


rector 


stock 


exchanges,” said William R. Mearns, 
manager of the reinsurance depart 
ment of Ream, Ives & Wrightson. 


the un 
American 


Ives & Wright 
managers of the 
Company. 


Ream, on are 
derwriting 
Re Insurance 


IDENTIFICATION CARDS 
Commercial Casualty Company Gives 


Illustration of Their Value 
to Public 


of identifica- 
Casualty 


the value 
Commercial 


In discussing 
tion cards the 
Company says: 
“Only a few days ago another instance 
developed showing the value of the 
identification card issued by the Com- 
mercial with every accident and health 
policy and the importance of always 
carrying it with you. 

“An apparently unknown man was 
found dead in Providence. it was evi- 
dent that he had committed suicide. A 
hasty examination of the clothing re- 
vealed no mark, sign or paper by which 
the man could be identified. 

“Later, when the coroner made a 
more complete investigation he found a 
Commercial identification card, which 
the victim carried in an inside vest 
pocket. This card bore the man’s name 
and address and policy number, and 
word was at once sent to the Commer- 
cial home office. 

‘In a few moments the dead man’s 
relatives, who lived in Philadelphia, 
were notified and preparations were at 
once completed for the transfer of the 
body. This is only another indication 
of Commercial service.” 


AN EXCLUSION 
Both houses of the New York Legis- 
lature passed the bill of Assemblyman 
Coffey, amending section 96, by provid 
ing that intermediate policies of insur- 
ance, issued by industrial insurance 
corporations, and policies which, by 
reason of residence, occundation, per 
sonal or family history, or impaired 
health, call for payment of higher pre- 
miums than those charged for standard 
risks, shall not be included in deter- 
mining the amount of new business 

of a life insurance company. 
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War Bonds Maturing 
Show Good Experience 


WRITING COMPANIES 
MADE PROFIT 


Fidelity & Casualty Reviews Statistics 
of All Companies and Explains 
Reasons for Worst Losses 


The experience of all companies in 
the writing of war bonds guaranteeing 
the manufacture and delivery of muni- 
tions is reviewed by the Fidelity & Cas- 
ualty in its Monthly Bulletin. The com- 
pany states that new business of this 
description is practically nil and that 
the experience on the earlier bonds has 
Further details of 





LARGE 





practically matured, 
the experience of the various com- 
panies were given as follows: 
All Companies Made Profit 

“In general, it may be said that the 
record is highly favorable, and all the 
companies that went into the war-bond 
business extensively have. made grati- 
fying profits. This happy result has 
been due, we think, partly to the con 
servative practices wisely adopted by 
the companies in«the underwriting of 
these somewhat novel risks, and more 
especially to the fact that the obligees 
of the bonds were forced by the pro- 
longation of the war and by other de- 
velopments to be extremely lenient with 
the contractors. 

Severe Underwriting Standards 

“In the matter of caut’ous under 
writing, all the companies at once de- 
cided that it would not do to issue war 
bonds upon the basis of ordinary con- 
tract bonds. While it does not often 
happen that a surety comp ny is able 
to obtain cash.collateral for its protec 
tion in connection with the issuance of 
ordinary contract bonds, we found it 
practicable to do that in a number of 
war-bond cases; and we know from our 
reinsurance experience that other com- 
panies sometimes took the same _ posi- 
tion, and were similarly successful in 
carrying their point In- many cases, 
too, where it was deemed impracticable 
or unnecessary to obtain cash collateral, 
the surety companies were able to ef- 
fect joint or even exclusive control of 
the money advanced for the obligee for 
use in the execution of the given con- 
tract. So careful have been the under- 
writers that in numerous cases con- 
tractors of excellent general standing 
in their line and possessed of fair fi- 
nancial resources and equipment have 
been unable to obtain suretyship and 
have been obliged to abandon tlie at- 
tempt to secure war orders, 


Companies Were Conservative 


“This conservatism of the companies 
has been justified by the event, notwith- 
standing the profitable outcome of the 
business; and we are satisfied that the 
statistics might have pointed a very dif- 
ferent moral if the war had ended in a 
year or 80, as many people expected it 
would, and if the Allies, as would have 
been true in that event, had not been in 
so desperate need of supplies as to over- 
look de'’ayed deliveries and other de- 


faults that would ordinarily mean seri- 
ous trouble and heavy loss to the surety. 
We have had a hand, either by direct 
issuance of the bond or by reason of re- 
insurance participation in the risk, in 
most of the more important war-bonds 
that have been put out; and as a result 
of this experience we believe it to be 
true, as regards most kinds of muni- 
tions, that hardly a single long-time and 
large-quantity contract made in this 
country was completed in accordance 
with its original terms. Time and time 
again not a single shell nor a single 
rifle was ready by the date when the 
first quantity shipment should have 
been made. 


Experience on Defaults 


“In almost all lines—we are speaking 
throughout here of contracts for mu- 
nitions, contracts for staple supplies 
(shoes, textiles, horses, etc.), having 
been fulfilled, for the most part, with 
commendable dispatch—we fell down 
lamentably, but our record in rifle con- 
tracts ought to convert the craziest 
pacifist (and the least of them is crazy 
enough for all ordinary purposes) into 
an ardent champion of preparedness. In 
the case of every important rifle con- 
tract, we think, the default of the con- 
tractor was complete, and no acceptable 
rifles were ready for delivery for 
months after the contract date, and 
then only in quantities far below the 
contract requirements. The reason is 
not far to seek now that we have been 
through it all. The complexity of the 
manufacturing process—there are said 
to be feurteen hundred distinct factory 
operations in the production of a rifle— 
and the necessity for educating an army 
of mechanics explain the fiasco. As one 
manufacturer put it, ‘Day laborers had 
to be made into jewelers before we 
could assemble an efficient force for 
quantity production.’ 


One Close Shave 


‘Even under the fortunate (for the 
surety companies) conditions described 
there have been some losses on war- 
bonds, though none in large amounts so 
far as we know. There would, how- 
ever, have been one very large loss, in 
all probability, except for the lucky cir- 
cumstance that a prominent surety ex- 
ecutive who was chiefly instrumental in 
the issuance of the given bond was also 
high in the counsels of the company 
that was the principal upon the bond. 
By reason of this gentleman’s complete 
understanding of every aspect of the 
case and of his influential and impor- 
tant affiliations in high banking circles, 
the contracting concern was _ rehabili- 
tated financially and made_ strong 
enough to shoulder itself the heavy loss 
that now seems probable (the whole 
controversy being still in litigation). 
The surety companies that participated 
in this risk may well feel grateful to 
the gentleman in question for his en- 
ergetic and efficient action when the 
crisis came.” 


ARRANGE ANNUAL CONVENTION 


A meeting of the executive commit- 
tee of the International Association of 
Casualty and Surety Underwriters has 
been called for May 24 to be held in 
the office of the Royal Indemnity at 
which the plans for the coming annual 
convention of the Association will be 
‘ormulated. 
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BOSTON 7 
Paid-In Capital $1,500,000 





LS: Fidelity and Surety Bonds, Liability Workmen’s 
f=) Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 
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War Rules of Two More Companies 


BMH 





MARYLAND’S WAR CONDITIONS 





Special Provision Claims for Injuries 
Where Soldier is Repelling 
Invasion 





The Maryland Casualty has sent the 
following bulletin to agents and brok- 
ers in reference to military and naval 
service, 

Until further notice, holders of ac- 
cident and health policies in this Com- 
pany who are members or who may 
become members of the National 
Guard, Naval Militia, or any volunteer 
military or naval organizations, will 
be covered in full while j.erforming 
military service on land within the con- 
tinental limits of the United States 
(excluding aviation service which is 
not covered), except that in the event 
of injuries sustained while engaged in 
repelling an invasion, their claims will 
be subject to ._pro rata adjustment at 
the classification for active military or 
naval service, accident insurance, the 
annual rate and the limits for which 
are $15 for $500 principal sum and $2.50 
weekly indemnity. 

This extension will not apply to 
members of the Naval Militia or other 
naval organizations after they shall 
have gone on poard any naval boat or 
vessel of any sort. Upon engaging in 
active naval service or upon departure 
for military service in any of the ter- 
ritorial possessions of the United 
States, or in territory foreign thereto, 
accident and/or health insurance will 
immediately cease, and the insured will 
be entitled to the return of the un- 
earned premium figured pro rata. 

Except under conditions and to the 
extent set forth herein the above ad- 
vice does not waive or modify any pro- 
vision in the policy contract, or in 
rider attached thereto or endorsement 
stamped thereon. 

Agents should not solicit new  busi- 
ness of men already members of or 
who intend to apply for membership in 
military or naval organizations or who 
contemplate enlisting for active mili- 
tary or naval service. 

It should be understood that this 
ruling is only temporary and that cir- 
cumstances may at any time require 
modifications. 

RICHARD H. THOMPSON, 
Fourth Vice-President. 


STANDARD’S WAR RULES 


Detroit Accident Company Announces 
Regulations Concerning Risks 
on Soldiers and. Sailors 


The Standard Accident Insurance 
Company, of Detroit, has just issued 
its “war service rulings.” In _ its 
memorandum the Company states that 
“the terms, conditions and provisions 
of any policy or policies issued on or 
after April 6, 1917 will govern in eac.u 
case of claim.” The Company further 
states that it wishes to avoid the ac- 
ceptance of any new risk where such 
risk is now a member of any branch 


man employed in any branch of aviation 
as applied to war service, will have his 
policy cancelled, or, if such policy is 
continued all claims thereunder will be 
denied. Health insurance too comes 
under the ban. No risk contemplating 
travelling abroad will be acceptable. 
Soldiers or sailors will lose any claim 
they may have under existing policies 
the moment they leave tue United 
States soil. 

Home guards (except aviation serv- 
ice) while within United States terri- 
torial possessions will be covered in 
full if their policies are dated prior to 
April 6, with the following exceptions: 

In the event of injury sustained 
while engaged in repelling an invasion 
or while engaged in hostilities of any 
character, will be subject to the pro 
rating clause in the policy as applied to 
the classification provided in the Man- 
val of the Company. The Manual pro- 
vides in such case that the limit for 
death shail be $500 and for weekly in- 
demnity $5. 

For the purpose of determining when 
military or naval service’ begins, 
the Company will consider that per- 
:ons are engaged in military or naval 
service from the time they have 
taken the oath until such time as they 
may be discharged from the service 
by proper authority. In the event that 
any insurance by reason of this ruling 
or by reason of policy conditions shall 
become void, the insured will be en- 
utled to a return of the unearned pre- 
mium, figured pro rata, paid therefor. 

TO DISCUSS WAR MEASURES 

The Accident and Health Under- 
writers’ Conference will meet on May 
24 at the Hotel Astor to determine up- 
on uniform action by the companies 
covering the war situation. 





SEEKS AUTO BUSINESS. 


Fidelity & Casualty Company Aims 
at $2,000,000 Mark. for 
This Year 


The monthly “Bulletin” of the Fidel- 
ity & Casualty announces a campaign 
aiming at the $2,000,000 mark in auto- 
mobile insurance for 1917. In announc- 
ing this ambition, the paper says: 

We regard the automobile branch 

of our business as exceedingly im- 
portant. We are striving hard to 
develop and increase our volume. 
We made a fairly satisfactory 
showing during 1916, but we are 
determined to make a better show- 
ing for the current year. In fact, 
we have set our ‘Searts upon reach- 
ing the $2,000,000 figure. Of course 
every automobile owner should be 
insured. It is the work of our 
agency staff to convince every au- 
tomobile owner that he_ should 
carry a policy with the F. & C., 
that he should carry insurance pro- 
tecting him against liability for 
personal injury claims, against 
claims for damage to the property 
of others, and indemnifying him 
against damage to ‘is own car. 





Health, an 


Druggists, Owners and Landlords, Elevator, 
surance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Office—92 William Street 


Annual Statement, December 31, 1916 
MD civavebiwamsedescinesaaseabbertes 


ROE RAS ARETE Tre $13,788,795.23 
acne dubieusndeeinaunehGhshsisvetieeensebonesenieaewin 708,052.97 
EE chi OiiaeRss Kip eREcheShsNestaidiaaGvedeuléaahrecnnetohenn 000,000.00 
SE GUNS BEE PIIIOD, ce cncencssvessccecescveccessecoccee 3,080,742.26 
Losses paid to December 31, 1916............cccccccecseveees 090,684.58 


This Com any issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, 
Disability Insurance; Burglary, Larceny, and 
Insurance, Liability Insurance—Employers, Public, Teams (Personal Injury and Property 
Damage), Automobile. (Personal Injury, Property Damage and Collision), Physicians, 
Workmen’s Compensation—Steam Boiler In- 


heft Insurance; Plate Glass 
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CASUALTY AND SURETY POINTERS 
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Subjoined is a copy 


A of a unique docu- 
Clever Soliciting ment actually used 
Document in the solicitation 


of an accident and 
health policy by one of the Fidelity & 


Casualty’s most successful special 
agents in the Metropolitan district, 
Alvah E, Stern. 

Mr. Stern, who is connected wit 


Messrs. E. E. Clapp & Co., is a firm 
veliever in the efficacy of new ideas 
end new methods 2s a means of gain- 
ing the interest of his prospects. In 
addition +o his other activities, he finds 
‘ime to publish each month an ex- 
tremely readable little brochure, en- 
titled “Stern Facts.” in which are set 
out the merits of the contracts he has 
to offer, with innumerable reasons why 
they should appeal to the favorable 
consideration of his clients. That he is 
capable of doing so attractively and 
forcefully is attested by his “brief” in 
the case of Blank. 
BRIEF 


For the Consideration of 
Hon. JOHN BLANK 


ARGUMENT 

On March 9, 1917, Alvah E. Stern, hereinafter 
called the party of the first part, called at the 
chambers of the Hon. John Blank, hereinafter 
called the party of the second part, to outline 
in detail a plan of Income Protection, 

The party of the first part did not outline 
the plan in full, inasmuch as the party of the 
second part stopped him, giving the following 
objections, viz.: 

Q) “That if insurance companies could de- 
clare dividends and pay agents’ commissions 
he (said party of the second part) could af- 
ford to assume his own chance.” 

(2) That the only form of insurance carried 
by said party of the second part was fire and 
burglary insurance on his personal effects. 

This brief is submitted by the party of the 
first part with the consent of the party of the 
second part and with the latter’s promise that 
he will give it due consideration. 


POINT I. 

It is admitted by the party of the first part 
that well managed insurance companies do pay 
dividends to their stockholders and that agents 
of said companies do get commissions. How- 
ever, the point raised that because of such 
conditions the party of the second part can as 
sume his own risk is worthy of some reasoning. 

A well-known weekly insurance publication, 
in its issue of April 27, 1916, gave the follow- 


WINS BURGLARY SUIT 


Fur Dealer Gains Verdict in Wash- 
ington Court After Dispute Over 
Time Agreement 


Horwitz conducted a ladies’ ready-to- 
wear fur store with a stock of about 
$9,000 and took out burglary insurance 
on it with the United States Fidelity & 


Guaranty Company. The policy, among 


other things, provided that no suit 
should be brought on the policy until 
three months after the particulars of 
the loss, as required, had been furnish- 
ed the company. The loss occurred on 
January 9, 1915, and notice and proof 
of loss was immediately sent in and 
within forty-eight hours, the insured re- 
ceived a letter from the company, find- 
ing no fault with the form or exient of 
the proof submitted, but merely dis- 
claiming liability and refusing payment 
absolutely. 

After the insured had waited about 
sixty days, or on March 9, 1915, he 
filed suit against the company on the 
policy, in the lower courts of Washing- 
ton, recovering judgment against the 
insurance company for the amount of 
the loss, $3,000. 

The insurance company appealed to 
the Supreme Court of Washington, 
claiming that the policy provided in- 
sured must wait three months before 
filing suit and that he had waited only 
two months. On this point, the court 
ruled that the company not having found 
fault with the form or extent of the 
proof of loss, but absolutely refusing 


ing facts, as gathered from various State in- 
surance reports, viz.: 

Fifty-three (53) casualty companies, represent 
ing all the companies of this class reporting 
to the New York Insurance Department, dur- 
ing the ten years from 1906 to 1915, earned an 
underwriting income of $664,555,179, on which 
the underwriting net profit was $97,087, or, on 
a percentage basis, one-tenth of one per cent. 

During the same period the investment in 
come was $26,510,058, on which dividends of 
$10.514,522 were paid. 

The contract in which the party of the first 
part desired to interest the party of the sec 
ond part requires an annual deposit of $150. 
According to the experience of fifty-three cas 
ualty companies as cited above, the net average 
underwriting profit experienced ‘by them on 
such annual deposit is 15 cents. 

Does the party of the second part think it 
consistent with good business to assume his 
own risk, with these facts staring him in the 
face? 

The above facts prove that the dividends paid 
stockholders were not paid out of underwrit 
ing profit, but out of investment income. 

f the party of the second part should be 
come a client of the party of the first part. he 
can feel absolutely assured that no large divi 
dend melon will be cut out of the annual de 
posit of $150. 

The profit that a well managed casualty com 
pany enjoys, so to speak, is the banking profit, 
and the party of the second part will admit 
that for the risk assumed they are entitled to 
it; and he will also admit that for a banking 
profit, plus an underwriting profit of one-tenth 
of one per cent., said profit would not war- 
rant the hazard of assuming and carrying his 
own risk. 


POINT II 
The party of the first part does not wish to 
go into this matter more in detail, or take up 
any further time of the party of the second 
part now. 

e earnestly hopes, however, that he has 
onened up a channel of thought, and prays that 
the party of the second part will allow him an 
opportunity to try his case in detail 

He further prays that the party of the sec 
ond part will place the case on his preferred 
personal calendar, when the party of the first 
part may answer in person and in detail the 
other objections raised by the party of the sec 


ond part 

The party of the first part awaits with pleas 
vre the notice of trial at the convenience of 
the party of the second part, with the hope that 


he may be allowed six minutes and thirty-one 
seconds when the party of the secend part may 
he in a receptive mood 
Respectfully submitted 
ALVATI E 
Party of the First Part 
9) William St., New York City, N. Y 
To Hon. JOHN BLANK 


Party of the Second Part, 
City Court of the City of New York, 
torough of Manhattan, N. Y. City. 


payment and disclaiming all liability, 
waived its right to three months’ delay 
and insured had right to file suit im- 
mediately after notice of company’s re- 
fusal and disclaimer of liability. The 
policy also provided that insured must 
keep such records as will easily enable 
accountants or adjusters to determine 
the actual loss and that the insured in 
this policy kept only his original inven- 
tory when he opened his store, pads 
howing purchases and his sales slips. 
The evidence showed all sales were 
cash and that inventory, purchase pads 
and sales slips were sufficient from 
which to determine the amount of the 
loss. 

The proof, in other respects being 
sufficient and no errors of law in the 
lower court, the supreme court held the 
insured should recover the amount of 
his loss, $3,000. (164 Pacific Reporter 
77.) 


COMPENSATION LAW PASSED 

The Wisconsin Assembly has passed 
ihe Everett bill providing for the 
regulation of workmen’s compensation 
insurance rates and the classification 
on risks. It now goes to the senate 
for consideration. It is expected that 
ihe bill will pass without further op 
position and will be in the hands of the 
rovernor before the end of the month. 
This bill creates a workmen's compen- 
sation board of three members, to be 
composed of one member of the indus- 
trial commission, one of the insurance 
commission, and the third person to 
be. appointed by the governor, at a 
salary to be fixed by the insurance de- 
partment. 





W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 


E. P. AMERINE, Secretary 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 











AGENTS WANTED 


The Frankfort General Insurance Co. 
UNITED STATES DEPARTMENT 
123-133 William St., New York, N. Y. 
TRUSTEES: 
Union Trust Company, 80 Broadway, New York City 


CASUALTY INSURANCE 
FOR UNOCCUPIED 


TERRITORY 











AMERICAN 
SURETY 
COMPANY 
OF 
NEW YORK 


100 BROADWAY 
Fidelity and Surety Bonds 




















The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM’ BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 





Marine Companies’ 
Brief on War Tax 
(Continued from page 16) 


pose of the Excess Profits Tax, income 


received from capita ot used or em 

ployed in their b ne he | | 

States 

In order to avoid any inconsistency be 
tween the words of the above amendment 
and the existing provisions of another se 
tion, viz Se )1 f the Excess Profits 
Tax Act, it is advisable t sert in the 
second paragraph of Sec, 201 after the words 
“net income received from all sources wit! 
in the United States,” the words 


provided 
foregoing suggested 
to carry out the un 


except as herein otherwise 
The effect of the 
imendments will be 











dou ntention f the framers of the Ex 
ces s Tax Act, namely, to measure 
a et x Impose ipon foreign cor 
p ions having branches here, upon the 
| ts of the business transacted and the 
il ed or employed in their business 
within the United States, and not to in 
le a me i iscertal ng such profits, 
ceived n pital not used or 
loyed in any mer in connection with 
e American business 

] rcde that i naking this request of 
the 3 ranch of the Government 
the ign if ra € ’ es may ot be 
lacking in complete fra ess ywward the 
administrative ind executive branches of 
the Government that will enforce and ad 
ster this Act, a copy of this memoran 
npanied by an explanatory let 
wing sent to the ( ommmss ner yf 

Inte il Reve e for s information 

















——<—————. eee 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


ae $1,000,000.00 
OUR 1916 STATEMENT SHOWS 
Insurance in force........... (over).... $42,400,000 
rere e COVEP).... 5,600,000 
New Insurance paid for................ 10,000,000 


The High Scores in the Life Insurance, Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 








PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate Write GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 

















INCORPORATED 1720- 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 











Authorized Capital $500,000 


Brtrnit National Hire 
Insurance Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 














THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 

HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 


CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A fiexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—tThe Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 











Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


Cedar St. . ois California St. 14 Superior St. Nicollet Ave. 
NEW YORK DENVER boLure INNEAPOLIS 
Ford Bldg. 17 St. John St. 23 Leadenhall St. 

DETROI MONTREAL LONDON 


' THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 




















